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Introduction 
 
This isn't your typical online business guide, although you'll find loads of helpful tips 
inside.  
 
Instead, think of it as your personal confidence booster and cheerleader whenever 
you need a lift.  
 
These are the methods, concepts, and ideas I rely on for my own business. You 
don't need them all, but having more at your disposal certainly makes online success 
easier to attain. 
 
The entries here are all mixed up and in no particular order.  
 
To use this book, just think of a number between 1 and 150 and then flip to that 
item. Hopefully, it'll be the message you need at that moment. If not, pick another 
at random or just keep reading.  
 
Have a blast with this, knowing I made it with love and hoping it lends a hand on 
your journey.  
 
You'll notice some similarities between entries – that's because some points are just 
too good to say only once.  
 
You're far more incredible and capable than you realize.  
 
Dream big, my friend, and enjoy the journey! 
 
Nick James. 
 
PS. Just before we get started… I thought that one of my favorite quotes below. 
May just help to get you in the mood for what’s to come… 
 
“Here’s to the crazy ones, the misfits, the rebels, the troublemakers, the round pegs 
in the square holes… the ones who see things differently — they’re not fond of 
rules… You can quote them, disagree with them, glorify or vilify them, but the only 
thing you can’t do is ignore them because they change things… they push the 
human race forward, and while some may see them as the crazy ones, we see 
genius, because the ones who are crazy enough to think that they can change the 
world, are the ones who do.” 
 
Steve Jobs 
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You Take Things One Step at a Time 

 
Food for thought:  
 
Online marketing is a lot like constructing a house – it's a gradual process that takes 
time. You start with a blueprint, lay the foundation, and methodically progress to the 
roof. Details like windows, plumbing, electrical work, sheetrock, and paint are added 
gradually.  
 
Just like a house, profitable online businesses take time to develop. There are 
numerous elements demanding your attention, ranging from content creation to 
customer outreach and data analysis. Attempting to tackle everything simultaneously 
can quickly become overwhelming. However, when you break tasks into smaller, 
manageable steps, the process becomes easier. 
 
Plus, focusing on one thing at a time allows you to give each task your full attention. 
You can make sure you're doing it well and getting the best results. It's all about 
building a strong foundation for your online presence. 
 
Remember, taking it one step at a time isn't about moving slowly – it's about moving 
efficiently and effectively. Don't beat yourself up if it takes you six months to get 
your first sale. You're moving at your own pace and you're making progress each 
day.  
 
Those overnight successes you hear about? I can tell you from experience they 
generally take 2 to 5 years to achieve. 

 

You Never Beat Yourself Up 

 
You've cultivated a powerful habit of avoiding negative self-talk. Instead 

of criticizing yourself or dwelling on your shortcomings, you choose to 
speak to yourself with kindness and encouragement. 

 
This positive self-dialogue boosts your self-esteem and nurtures a healthy 

self-image. You understand that everyone encounters obstacles and 
failures, and these experiences don't diminish your worth or potential.  

 
When faced with challenges or setbacks, you don't berate yourself; 

instead, you offer words of support and motivation. This compassionate 
self-talk empowers you to bounce back from difficulties and maintain a 

resilient mindset. 
 

By steering clear of negative self-talk, you create a nurturing environment 

for personal growth and success. You understand that the way you speak 
to yourself directly influences your confidence and ability to overcome 
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obstacles. Through this practice, you've harnessed the power of self-
compassion, helping you navigate life's ups and downs with grace and 

self-assurance. 
 

You Congratulate Yourself Often 

 

Celebrating your successes, no matter how big or small, is a vital 
practice. It's like giving yourself a pat on the back and saying, "Great 

job!" This celebration isn't about bragging; it's about acknowledging your 
efforts and achievements. 

 
When you congratulate yourself, you boost your motivation and self-

esteem. It's like adding fuel to your inner fire. Recognizing your 
successes, whether finishing a project or learning something new, 

reminds you of your capabilities. 
 

Moreover, celebrating your victories cultivates a positive mindset. It helps 

you focus on the positive aspects of your journey, even when facing 
challenges. It's like putting on a pair of glasses that make everything look 

brighter. 
 

So, go ahead and celebrate your successes, whether it's with a small 
treat, a happy dance, or simply a moment of self-appreciation. It's a 

practice that infuses positivity into your life, fuels your self-confidence, 
and keeps you motivated on your path to even greater accomplishments. 

 
 

You’re Grateful 
 

You know that gratitude is more than just a trend; it’s a game-changer. 
When you take time to be grateful, you shift your focus from what you 

lack to what you have, and it’s incredibly empowering. 
 

Gratitude helps you find joy in everyday moments and appreciate the 
people around us. It’s like a magnet for positivity. When you acknowledge 

the good in your life, you foster resilience, reduce stress, and improve 

your overall well-being. 
 

Even on tough days, there’s always something to be thankful for – a 
warm cup of coffee, a supportive friend, or a beautiful sunset.  

 
That’s why you make gratitude a daily habit; it’s a simple yet powerful 

way to boost happiness and enrich our lives. 
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You Forgive Yourself 

 

You make mistakes, big or small, and it's a part of being human. But 
holding onto guilt and self-blame can be toxic. When you forgive yourself, 

you're freeing your heart and mind from the burden of past errors. 
 

It's like a reset button for your emotional well-being. Forgiving yourself 
allows personal growth and healing to take place. Plus, it helps you move 

forward with a positive attitude, making better choices and building 
healthier relationships. 

 
You're a work in progress, and self-forgiveness is a vital step toward self-

love and inner peace. So, be kinder to yourself and embrace your 

imperfections. It's a beautiful journey worth taking. 
 

You’re Still Learning 

 

One of the most awesome things about life is the opportunity for you to 
keep learning, no matter how old you get. Learning isn't just for school; 

it's a lifelong journey that keeps your mind sharp and your life enriched. 
 

When you continue to learn, you stay curious and adaptable. You 
embrace new challenges with confidence and grow as an individual. Plus, 

it's a fantastic way for you to discover new passions and interests, making 
your life more exciting. 

 
In a fast-changing world, learning ensures you stay relevant personally 

and professionally. It's like a superpower that empowers you to tackle 
whatever comes your way. So, never stop exploring, reading, 

experimenting, and evolving – because the pursuit of knowledge is one of 

the most fulfilling adventures in life. 
 

You Forgive Others 

 

Forgiving others is like a gift you give to yourself. It’s not about 
condoning their actions or forgetting the hurt, but it’s about freeing your 

own heart from the burden of anger and resentment. Holding onto 
grudges only weighs you down, while forgiveness sets you free. 

 
When you forgive, you release the negative emotions that can eat away 

at your happiness and well-being. It’s like hitting the reset button on your 
emotional state. Plus, it’s a powerful act of self-care. By forgiving, you’re 

choosing your own peace and mental health over the pain someone else 
caused you. 
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It’s not always easy, but it's worth It. Forgiveness is a path to healing and 

personal growth, fostering stronger relationships and allowing you to 
move forward with a lighter heart. Each time you forgive, you choose to 

let go of that heavy baggage. 
 

You Persevere 

 

Life can throw some tough challenges our way, and it’s easy to feel 
discouraged. But when you persevere, you tap into your inner strength 

and resilience. 
 

Think about it – every success story is built on perseverance. Walt Disney 

was fired by a newspaper editor because he “lacked ideas.” He then went 
bankrupt several times before he developed an entertainment empire 

featuring what's known as “the happiest place on earth.”  
 

Perseverance is what keeps you going when things get tough. It’s the 
determination that helps you overcome obstacles and achieve your goals.  

 
Without it, you’d never grow or achieve anything meaningful. 

Perseverance isn’t about being stubborn; it’s about having the courage to 
keep moving forward, even when the path is uncertain or difficult. And 

you know that the only thing you need for perseverance is to not quit, no 
matter what.  

 
That’s why you make a vow to yourself that you will keep going until you 

reach your goal, and no setback is going to stop you. You embrace the 

journey, learn from setbacks, and remember that with perseverance, you 
can conquer anything that comes your way. 

 

You See the Positive 

 
Seeing the positive in everything, even during tough times, is a game-

changer for you. It's all about perspective. Because you focus on the 
silver linings, you're better equipped to handle challenges and grow from 

them. 
 

Positivity is like a magnet for more good things in your life. It keeps you 
motivated, reduces stress, and boosts your overall well-being. Plus, it's 

infectious – when you radiate positivity, it tends to rub off on others, 
creating a ripple effect of good vibes. 
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Life throws curveballs, but finding the positive aspects, even in setbacks, 
helps you adapt, learn, and persevere. It's a superpower that empowers 

you to navigate life's ups and downs with grace. 
 

The next time you're in a negative state of mind, you’ll find the good in 
the situation and focus on that, causing your energy level to rise and your 

confidence to increase. 
 

You Embrace Mistakes 

 

Embracing mistakes is a game-changer in your life. You know they're not 
failures but stepping stones to your growth and wisdom. When you make 

mistakes, you're actually pushing your boundaries and trying new things. 
 

Mistakes teach you resilience and toughen you up. They're like lessons 
from your personal life school, helping you evolve. Plus, they keep your 

ego in check, making you humbler and more empathetic. Remember Babe 

Ruth? He set records for the most strikeouts at the same time he was 
setting records for the most home runs. If he had tried not to strike out, 

he never would have gotten those runs, either. 
 

You don't fear mistakes, you celebrate them. They're proof that you're 
daring, evolving, and living life to the fullest.  

 
I once knew a kid whose Grandpa had a unique daily ritual. He'd ask if 

the kid had made any mistakes that day. One day, the kid confidently 
replied with a "no," thinking he had been perfect. But seeing his 

Grandpa's disappointment, the next day, he admitted to getting an 
answer wrong in front of the whole class.  

 
Surprisingly, his Grandpa was thrilled and celebrated with ice cream. This 

experience taught the kid that embracing mistakes and taking risks, even 

if it meant looking foolish, led to happiness and success. Today, he's one 
of the happiest, most prosperous people I know, always eager to try new 

things. 
 

Remember, things don't happen to you; they happen for you. Every 
stumble is an opportunity to rise stronger. That’s why you high-five your 

mistakes, learn from them and keep on growing. 

 
You Say Nice Things to The Person in The Mirror 

 

I know this might sound a little unusual, but it's essential for you to say 
kind things to the person in the mirror every day. Sometimes, we 
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underestimate the incredible power of self-love and self-affirmation. When 
you speak kindly to yourself, you give your self-esteem and confidence a 

big boost. 
 

Those affirmations aren't just empty words; they serve as your daily 
reminders of your worth and your amazing potential. They set a positive 

tone for your day, helping you tackle challenges with grace and resilience. 
When you treat yourself with kindness, it becomes so much easier to 

share that positivity with others. 
 

When you wake up in the morning, make it a habit to tell yourself things 
like: 

 
• "I am worthy of love and happiness." 

• "I love myself, body and soul." 

• "I am enough just as I am." 

• "I love and accept myself unconditionally." 

• "I trust my intuition to guide me in the right direction." 

• "I am deserving of all the good that comes my way." 

• "Every day in every way I am getting better and better." 

Remember, this isn't vanity; it's self-care, and it has the incredible power 

to transform your life for the better. 
 

You Form Alliances 

 

Forming alliances in online marketing is like teaming up with fellow 
adventurers on a quest. Building partnerships and alliances can 

significantly boost your online presence and business success. 
 

First, it’s a win-win situation. You share resources, audience, and 
expertise, amplifying your reach and impact. Collaboration opens doors to 

new opportunities and fresh perspectives. 

 
Second, alliances help you navigate the ever-changing digital landscape. 

You can adapt to trends faster, stay competitive, and learn from others’ 
experiences. 

 
Lastly, it’s about building trust. When you align with credible partners, it 

enhances your brand’s credibility and authority in your niche. 
 

No one can achieve great success alone, which is why you embrace the 
power of alliances in online marketing. It’s like having a squad that 

propels you toward digital victory. 
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You Outsource Work 

 

Using outsourcing is a game-changer for building your online business. 
Imagine having a team of experts at your fingertips – it frees up your 

time and energy, so you can focus on your core strengths and growth 
strategies. You don’t need to do it all yourself.  

 
Let experts handle tasks like web development, content creation, or 

customer support, bringing fresh perspectives and skills to your business. 
 

Outsourcing also provides access to specialized skills you might not have 
in-house, whether it’s web design, content creation, or digital marketing. 

Plus, it’s cost-effective – you pay for services as needed, reducing 
overhead. 

 
Moreover, outsourcing scales with your business. You can adapt quickly to 

market changes, ensuring flexibility and efficiency. Consider outsourcing 

as your secret weapon in the online business world—it’s all about smart 
delegation for sustainable success. 

 

You Dream as If You’ll Live Forever 

 
When you dream with an eternal perspective, it sparks your creativity and 

ambition. It encourages you to set audacious goals with a lasting impact. 
 

Dreaming without a time limit makes you more fearless. You’re not bound 
by the constraints of time, so you’re more likely to take risks and pursue 

our passions wholeheartedly. 
 

It also reminds you to focus on what truly matters; on the legacy you 
want to leave behind. Your dreams become a guiding light, inspiring you 

to lead a life filled with purpose, love, and fulfillment. 
 

Dreaming with this mindset fuels your business with boundless potential. 
It encourages you to think long-term and build a brand that can withstand 

the test of time. 

 
When you envision your business thriving indefinitely, you prioritize 

sustainability and quality. You focus on creating lasting value for your 
customers, which breeds trust and loyalty. 

 
Moreover, dreaming big in the context of infinite time keeps you resilient. 

You’re more likely to adapt, innovate, and overcome obstacles because 
you believe your journey is endless. 
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If you can balance dreaming as though you’ll live forever, while also 
acting as if your time is short, you’ll be amazed by what you can achieve. 

 

You Don’t Wait for Permission 

 
One of the most crucial things in life is not waiting for permission to chase 

your dreams. You don’t fall into the trap of seeking approval or waiting for 
the “right moment” to pursue your goals.  

 
Nobody knows your dreams and passions better than you do and waiting 

for someone else’s validation can mean missing out on incredible 
opportunities. 

 
Taking the initiative and going after what you want is empowering. It’s 

about seizing control of your life and destiny.  
 

The journey towards your goals may not always be smooth, but it’s a 

learning experience that builds resilience and character.  
 

Waiting for permission might leave you waiting forever, so trust yourself, 
take that leap, and let your dreams become your reality. You’ve got this. 

 

You Trust the Process 

 
You have faith that as you take the steps toward achieving your goal, that 

it will all work out just as it’s supposed to.  
 

I can’t stress enough how vital it is to do the work and trust the process 
on your journey. When you commit to putting in the effort, you’re not just 

inching closer to your goals; you’re also developing valuable skills, 
gaining knowledge, and building resilience. It might not always yield 

immediate results, but every step you take contributes to your growth. 
 

Trust the process because it’s your path to success. The setbacks, 
failures, and challenges are all part of the journey. They’re the chapters 

that make your story unique and inspiring. Remember, even the tallest 

trees were once tiny seeds, and they grew by staying grounded and 
trusting the process of nature. 

 
So, keep grinding, stay patient, and believe in yourself.  

 
Success comes to those who persevere and trust the process. Your hard 

work will pay off, and you’ll emerge stronger and wiser.  
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You Act as Though Your Time is Short 
 

I’ve been thinking a lot lately about how important it is to live like our 
time is short. It’s not about being pessimistic; it’s about making every 

moment count. When you act as if time is running out, you prioritize the 
things that truly matter to you. You stop procrastinating on your dreams 

and start pursuing them passionately. 
 

Remember, time is the one resource you can never get back. When you 
realize this, you cherish your relationships, savor your experiences and 

focus on personal growth. You become more mindful and appreciative of 
life’s beauty. 

 
When you live like time is short, you make the most of every day. You’re 

following your heart, creating lasting memories and living a life filled with 
purpose and fulfillment. 

 

You Embrace Imperfection 

 
In the digital world, you often feel pressured to present a flawless image, 

but let's be real, that's not really how life works.  

 
Embracing imperfection is what brings authenticity to your brand. People 

relate better to real, relatable stories and experiences rather than ones 
that look like they've been perfectly polished. 

 
You see, mistakes and failures are like those stepping stones to success in 

the online realm. They're like those lessons that teach you valuable stuff 
and help you come up with new and cool ideas. And when you're open 

about your journey, you build trust with your audience. 
 

Now, here's the thing: aiming for perfection can be kinda paralyzing. It's 
like it slows down your decision-making and progress. It makes you hold 

off on shipping products because they're never "perfect," or publishing 
content because it's not "perfect," and even sending emails because – you 

guessed it – they're not "perfect." But embracing imperfection? That's 

what encourages you to take risks and try new stuff without waiting 
forever. 

 
You see, online businesses are always changing and evolving. And 

embracing imperfection? Well, that's your ticket to staying adaptable and 
responsive to the ever-shifting digital landscape. So, it's not about being 

flawless; it's about being real and resilient as you chase that success. 
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You Make To-Do Lists 

 

To-do lists are like trusty navigational tools in building and running your 
online business. They help you stay organized and prioritize tasks. With 

so many things to tackle, it's easy to get overwhelmed. But to-do lists? 
They break it all down into manageable steps, making progress feel 

totally achievable. 
 

They also keep you accountable. When you have tasks written down, 
you're way less likely to forget or procrastinate. It adds some much-

needed structure to your day. 
 

But here's the best part – to-do lists give you a sense of accomplishment. 
Seriously, there's something incredibly satisfying about checking off items 

as you complete them. It's like a little victory with each tick, and it boosts 
your motivation big time, helping you stay right on track. 

 

Lastly, in the often chaotic world of online business, to-do lists act as your 
trusty roadmap. They help you visualize your goals and all the steps you 

need to take to reach them. So, grab your to-do list and let's conquer this 
online business world one task at a time. 

 

You Prioritize Your Activities 

 
You know how crucial it is to prioritize your activities when building your 

online business. It’s like having a compass in this digital wilderness.  
 

Your time is your most valuable resource, and prioritizing ensures you 
spend it on what truly matters. By focusing on high-impact tasks, you 

move the needle forward faster. 
Prioritizing reduces overwhelm. There’s an avalanche of things to do in 

the online business world. Prioritization streamlines your efforts, making 
them more manageable. 

 
Moreover, it enhances efficiency. When you tackle high-priority tasks first, 

you’re fresher and more focused. This means better quality work in less 

time. 
 

Lastly, prioritizing keeps you aligned with your goals. It helps you stay on 
course, making it less likely to get sidetracked by less important 

distractions. 
 

That’s why you make that priority list and conquer the online business 
world one task at a time. 
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You Enjoy the Journey 

 

So many times people think it’s all about the destination. “I’ll be happy 
when…” Unlike them, you don’t put off being happy because you are 

focused on enjoying the journey. 
 

Building an online business is quite an adventure, and it’s vital to savor 
every moment of the journey. Here’s why: 

 
Firstly, enjoying the process keeps you motivated. It’s a long road, and if 

you’re not having fun along the way, burnout can sneak up on you. When 
you find joy in the little victories and challenges, it keeps the passion 

alive. 
 

Secondly, learning and growth happen during the journey, not just at the 
destination. Embracing the ups and downs of building your business  

provides valuable experience and wisdom. 

 
Moreover, it allows you to adapt and innovate. When you’re open to 

enjoying the journey, you’re more likely to think creatively, pivot when 
needed, and find unique solutions. 

 
Lastly, it makes success sweeter. Achieving your goals is fantastic, but it’s 

the memories, lessons, and experiences along the way that truly enrich 
the journey. So, let’s celebrate the ride and relish every step of our online 

business adventure. 
 

You Brainstorm Ideas 

 

Taking time to brainstorm ideas when building and growing your online 
business is like planting seeds for your success. 

 
Brainstorming sparks your creativity. When you sit down to generate 

ideas, you open the door to innovation. You might stumble upon unique 
approaches, products, or marketing strategies that set you apart. 

 

Brainstorming helps you refine your vision. By organizing your thoughts, 
you gain clarity about your goals and how to achieve them. It’s like 

creating a roadmap for your business journey. 
 

And it encourages collaboration. Brainstorming sessions with others can 
lead to diverse perspectives and solutions you might not have thought of 

on your own. 
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Lastly, it’s essential for adaptability. The online business landscape 
evolves quickly. Regular idea sessions keep you agile and ready to pivot 

when necessary. 
 

Got a minute? Grab your notepad and cultivate some game-changing 
ideas for your online business right now. 

 

You Make it a Goal to Generate 10 New Ideas Per Day 

 
10 new ideas might not sound all that hard, but try this exercise every 

day for the next 30 days and here’s what happens: 
 

The first day coming up with 10 new ideas is easy because you’ve been 
carrying those ideas around for the past several months. 

The second day is tougher, but you manage to get those 10 ideas down in 
about 15 minutes. 

 

Day 3 is here, and you realize you don’t have any ideas. You’re a 
complete blank. But you force yourself to come up with some ideas 

anyway, and you marvel at how strange some of them are, like “What if I 
taught meditation to werewolves?” Others aren’t half bad, such as, “Teach 

students how to learn more information faster with less effort using 
meditation to change their brain state.” 

 
By Day 30 you realize you’re getting better and better at generating great 

ideas, not just during your daily sessions but all day long. 
Pretty soon others are coming to you for ideas, and you’re finding new 

ways to add income streams to your business as well as consulting with 
other business owners to help them as well. See? You had no idea how 

creative and brilliant you truly are until you tried this exercise.  
 

You Sit for More Ideas 

 

Elmer Gates, a prolific inventor during the turn of the 20th Century, 
possessed the world’s largest private laboratory at the time. Napoleon 

Hill, renowned author of “Think and Grow Rich,” was intrigued by the 

source of Elmer’s boundless ideas. 
 

Elmer shared his secret with Napoleon: He would “sit for ideas” when 
faced with a problem or in pursuit of an inventive solution. He described a 

ritual in which he entered a darkened room, furnished only with a desk, a 
chair, a pencil, a pad, and a flashlight. Free from distractions, he would 

patiently wait for inspiration. When an idea struck, he’d jot it down, then 
return to his contemplative state, awaiting the next revelation. Elmer 
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explained to Napoleon that this practice allowed him to uncover answers 
and solutions that eluded his busy conscious mind. 

 
The concept of "sitting for Ideas" holds valuable lessons for Internet 

marketers as well. In our fast-paced world, the constant barrage of 
information and distractions can hinder creativity and problem-solving. By 

adopting Elmer Gates’ approach, you can carve out a dedicated space for 
idea generation.  

 
This might involve stepping away from the computer and finding a quiet 

corner with just a notebook or a digital device for notetaking. Removing 
the clutter and chaos allows you to focus your mind and patiently await 

inspiration. Whether brainstorming new content ideas, devising innovative 
marketing strategies, or seeking solutions to challenges, this practice can 

give you fresh perspectives and original concepts. 

 
And here’s another benefit: “Sitting for ideas” encourages mindfulness, a 

powerful tool for marketers. It promotes a state of awareness and 
receptivity, making it easier to tap into consumer needs, trends, and 

emotions.  
 

By setting aside time for intentional reflection and idea generation, you 
will better understand your audience and tailor your strategies 

accordingly. This practice not only enhances creativity but also fosters a 
deeper connection with customers, ultimately leading to more effective 

and impactful marketing campaigns. 
 

That’s a lot of benefits just for sitting. 
 

You Imagine Your Future in Brilliant Color with Emotion  

 

Imagining your desired future in brilliant color and with heaps of emotion 

is like painting a vivid picture in your mind, and it fuels your motivation. 
When you see your dreams in vibrant detail, they become real to you, 

and you’re more likely to work towards making them a reality. It’s like 
having a North Star to guide you through life’s twists and turns. 

 
Emotion is the fuse to making your dreams a reality. When you attach 

strong feelings to your vision, it becomes more powerful. You can taste 
success and feel the happiness, and that emotional connection keeps you 

going even when the going gets tough. 
 

Not to mention that imagining your future in full technicolor with all the 
feels is like a mental vacation to your happy place. Dream big, painting 
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your future in the brightest shades and feeling every bit of the excitement 
of already having achieved your goal and you’ll be halfway there. 

 

You Get Customer Feedback When Creating Products 

 
This is a neat trick that many marketers miss. Instead of doing all the 

work to complete a product and then showing it to prospects, why not let 
customers guide you in the product creation itself. You make a minimal 

viable version and get feedback on what you need to add, change or omit. 
 

Here's why it works so well: 
 

Saves-Time: If you’ve ever created a product that didn’t sell well, you 
know how much time and effort you wasted for nothing. Here you’re 

getting the feedback you need early on in the process. Maybe the 
feedback is that no wants the product, or you’re on the wrong path. If 

that’s the case, it’s better to know sooner rather than later. 

 
Customer-Centric: Your customers are the ones who will use your 

product, so their opinions matter most. Feedback helps you tailor your 
product to their needs and preferences. 

 
Quality Control: It's like having a team of testers. They'll find bugs or 

issues you might have missed, ensuring a higher-quality product. 
Innovation: Customer feedback can be a wellspring of ideas. They might 

suggest features or improvements you hadn't thought of, making your 
product stand out. 

 
Market Fit: It helps you ensure your product aligns with market demand. 

If you're off the mark, customer feedback guides you back on track. 
 

Customer Loyalty: When people see that you value their opinions and act 

on feedback, they're more likely to become loyal customers and 
recommend your product to others. 

 
You never underestimate the power of customer feedback because it's the 

key to creating products that people truly love and that succeed in the 
competitive world of internet marketing. 

 

You Don’t Worry About What Others Think 

 
Albert Einstein did not speak until age four, and he didn't read until age 

seven. His teacher described the boy as “mentally slow, unsociable, and 
adrift forever in his foolish dreams.” He was expelled from Zürich 

Polytechnic School and refused re-admittance. 
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If Einstein had taken his teacher’s words to heart, he probably wouldn’t 

have bothered to try anything bigger than sweeping floors. But he didn’t 
care what others thought of his abilities, and neither do you.  

 
When someone tells you that you can’t start a profitable business of your 

own, instead of taking their words to heart, you use those words to light 
the fire inside of you and prove them wrong. 

 

You Stand Out 
 
Seth Godin, an esteemed American entrepreneur and a highly influential 

figure in the field of marketing, is renowned not just for his 
groundbreaking ideas but also for his distinctive fashion statement – his 

vibrant, mismatched socks adorned with various eye-catching patterns. At 
first glance, it might seem like a quirky choice, but there's a profound 

message behind this seemingly unconventional style. 

 
Godin's choice of mismatched socks serves as a symbol of something 

much more significant: The celebration of individuality and the rejection 
of conformity. He passionately advocates for the idea that embracing 

one's unique identity and breaking free from the constraints of societal 
norms can be a powerful catalyst for personal and professional success. 

 
In a world that often encourages conformity and uniformity, standing out 

and being different is not just acceptable but also essential for making a 
meaningful impact. This message resonates deeply with you as a 

successful individual who understands the importance of setting yourself 
apart in the pursuit of your goals. 

 
You recognize that achieving success often involves taking calculated 

risks, daring to be different, and embracing your uniqueness. It's about 

not being afraid to challenge the status quo, even if it means wearing 
mismatched socks in a world of uniformity. By doing so, you open the 

door to innovative thinking, groundbreaking solutions, and remarkable 
accomplishments. 

 

You Say No 

 
In your journey toward achieving remarkable success, you've likely 

encountered the invaluable lesson of prioritizing "no" over "yes." It's a 
principle deeply ingrained in the mindset of highly accomplished 

individuals, and you're no exception. You understand that your time and 
energy are among your most precious resources, and you're determined 
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to allocate them wisely, reserving them for endeavors of the utmost 
importance. 

 
Warren Buffet, a towering figure in the realm of investments and one of 

the most prosperous individuals in history, articulates this concept 
beautifully. He stresses that the real distinction between successful 

individuals and exceptionally successful ones lies in the latter's 
unwavering willingness to decline nearly all propositions that come their 

way. 
 

This philosophy resonates with you because you firmly grasp that saying 
"no" to opportunities that don't align with your aspirations and principles 

is not a choice but a necessity on your path to greatness.  
 

It's about focusing your efforts and resources on what truly matters to 

you and has the potential to make a significant impact. 
 

You've learned that it's easy to get sidetracked by countless opportunities 
and distractions. However, the practice of saying "no" empowers you to 

maintain clarity of purpose and direction. It allows you to set boundaries 
and protect your time, enabling you to channel your energy into those 

projects and initiatives that align with your vision and values. 
 

You Are Curious 

 

I can't stress enough how crucial it is to be highly curious when building 
your online business. Think of curiosity as your superpower in this digital 

world. First off, it keeps you learning and evolving.  
 

The online landscape is ever-changing, and staying stagnant is a recipe 
for failure. When you're curious, you'll constantly seek new ideas, trends, 

and technologies, which can give you a competitive edge. 

 
Moreover, curiosity fuels creativity. It encourages you to explore 

uncharted territories and think outside the box, helping you find unique 
solutions and innovative strategies. It also drives customer-centricity, as 

you'll genuinely want to understand your audience's needs and 
preferences. 

 
Being curious fosters adaptability, resilience, and a growth mindset, which 

are invaluable traits for any online entrepreneur.  
 

So, embrace your curiosity, my friend—it's the driving force behind your 
online business success. 
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You Use the Pareto Principle 

 

Here's how you can supercharge your productivity and efficiency in your 
business: by harnessing the 80/20 rule, also known as The Pareto 

Principle. This principle suggests that 20% of your efforts often yield 80% 
of your results. Here's how to apply it to your internet marketing 

strategy: 
 

Focus on High-Impact Activities: Start by identifying the 20% of your 
marketing activities that generate a whopping 80% of your results. These 

could be tasks like optimizing your top-performing keywords, channels, or 
products. By concentrating your efforts here, you can maximize your 

impact. 
 

Prioritize Products and Content: Take a closer look at your products or 
content pieces. Figure out which ones are the most popular or profitable. 

Then, give these top performers more attention and resources. They're 

your stars; let them shine. 
 

Smart Resource Allocation: With the 80/20 rule, you'll become a resource 
allocation pro. Invest more of your marketing budget and time in the 

strategies and channels that deliver the biggest returns. It's like putting 
your money where it counts. 

 
Regular Analysis: Don't forget to keep an eagle eye on your marketing 

data. Continuously analyze it to spot the 20% of efforts that are driving 
most of your results. Adjust your strategy accordingly to keep your focus 

on these high-impact areas. 
 

Identify Winning Channels: Some marketing channels are true rock stars, 
generating 80% of your results. Identify these champions and give them 

the VIP treatment. If, for example, 20% of your marketing channels are 

responsible for 80% of your traffic or sales, you know where to direct 
your efforts. 

 
Know Your Top Customers: Pinpoint the 20% of customers who bring in a 

whopping 80% of your revenue. These VIP customers deserve special 
attention. Personalize your offers and content to cater to their needs and 

preferences. 
 

Highlight Star Products: In your marketing campaigns, shine the spotlight 
on the 20% of products or services that contribute to 80% of your sales. 

These are your money-makers, so make them the stars of the show. 
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Master Time Management: Apply the 80/20 rule to your time 
management. Focus on the most impactful tasks that drive the majority 

of your results. Delegate or automate the less critical tasks to save time 
and energy. 

 
By embracing the power of the Pareto Principle, you can supercharge your 

internet marketing efforts. It helps you use your resources more wisely 
and achieve better results with less effort and cost. It's like having a 

secret weapon for identifying and focusing on what truly matters in your 
marketing strategy.  

 

You Start or Join a Mastermind 

 
Being in a mastermind group is like having a support network of mentors 

and friends rolled into one. These groups consist of like-minded 
individuals who share similar goals, and together, you can learn from 

each other's successes and mistakes, sharing ideas, asking for advice, 

and receiving valuable feedback. 
 

Mastermind groups give you accountability because you know others are 
counting on you, keeping you committed and motivated to achieve your 

goals. Plus, you'll gain access to a treasure trove of knowledge and 
experience, which can fast-track your business growth. 

 
Masterminds boost your confidence because you know you have a team 

to back you up. reducing the stress of entrepreneurship. It's a space to 
brainstorm, collaborate, and get feedback, helping you refine your ideas 

and strategies. Building an online business can be lonely; a mastermind 
group provides you with a support system and a network of potential 

partners and customers.  
 

You can either join a mastermind group or start one of your own. Be 

choosy about who you let in. They should be a good fit and be willing to 
help others in the group by listening, sharing experience, resources and 

contacts.  
 

Bottom line, because mastermind groups can help supercharge your 
entrepreneurial journey, I know you won’t be shy about joining or starting 

one. 
 

You Continually Ask Questions 

 

When you incorporate questions into your planning process of any new 
endeavor, you gain clarity about what you're doing. Questions help you 

define your goals, understand your audience, and identify what makes 
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your business unique in the online landscape. Armed with these answers, 
you can make informed decisions and take strategic actions. 

 
Asking questions is like turning on the learning switch. It's your secret 

ingredient for figuring out what's working and what's not. Picture yourself 
in the kitchen baking a cake. You ask questions such as, "How can I 

expedite the process? Can I enhance the flavor? What ingredients should 
I add or remove to achieve perfection?" These questions lead to 

improvements and smarter choices. 
 

The online world is constantly evolving, but when you consistently ask 
questions, you stay ahead of the curve. You adapt to new trends, 

technologies, and the evolving preferences of your customers. Questions 
like, "What's the latest buzz? How can I incorporate it into my business? 

Is it here to stay, or is it just a passing trend? Will my customers find 

value in it, or is it not worth my time?" These questions help you remain 
current and relevant. 

 
And here's a handy tip for you: When you encounter a problem or 

obstacle, it's often because you haven't framed the right question. 
Instead of getting stuck, try asking questions, or better yet, have a friend 

pose questions to you. You'll be pleasantly surprised by how the answer 
can suddenly become clear with just the right question. 

 

You Love Yourself 
 
Can you say, “I love myself” out loud? Go on, try it. “I love myself.” If 

there’s a shrieking voice in your head that says you’re doing something 
wrong by saying you love yourself, I’d like you to imagine that voice gets 

a lifelong case of laryngitis. Loving yourself is crucial when building an 
online business for several reasons.  

 

First, self-love boosts your confidence. When you believe in yourself, 
you're more likely to take risks and try new things, which can lead to 

success. 
 

Second, self-love helps you stay motivated. Building an online business 
can be challenging, and setbacks are common. When you love yourself, 

you're more resilient and better equipped to bounce back from 
disappointments. 

 
Third, self-love fosters creativity. When you're kind to yourself, you're 

more open to new ideas and innovation, which can give your online 
business a competitive edge. 
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Lastly, self-love improves your relationships with others. Positive self-
esteem helps you communicate effectively and build trust with customers 

and partners. 
 

Loving yourself is not selfish; it's a vital ingredient for a successful online 
business. It empowers you to be confident, resilient, creative, and build 

strong relationships, all of which are crucial for entrepreneurial success. 
 

You Break Down Big Goals into Small Steps 

 

Breaking big tasks into small steps is crucial when building your online 
business for several reasons: 

 
• Manageability: Large tasks can be overwhelming. Breaking them 

into smaller steps makes them easier to handle. It's like solving a 

puzzle one piece at a time. 

• Progress Tracking: Small steps allow you to track your progress. 

You can see what you've accomplished and what still needs to be 

done, which helps maintain motivation. 

• Less Stress: Smaller tasks reduce stress and anxiety. You won't feel 

as overwhelmed when you focus on one step at a time. 

• Efficiency: It increases efficiency. Completing small tasks quickly 

gives you a sense of accomplishment and keeps you moving 

forward. 

• Problem Solving: If issues arise, it's easier to identify and address 

them in smaller steps rather than in one large, complex task. 

• Better Planning: Breaking tasks down helps with planning and time 

management. You can allocate resources more effectively. 

For example, let's say you want to develop a social media marketing plan 

for your business. That's your first goal, but it feels overwhelming. So, 
you break it down into small steps: 

 
• Research your target audience demographics (10 minutes) 

• Choose the social media platforms where your audience is active 

(10 minutes) 

• Create a content calendar for the first week (15 minutes) 

• Brainstorm and write down content ideas for your first post (10 

minutes) 

• Design or select visuals for your first post (15 minutes) 

• Write the caption for your first post (5 minutes) 

• Schedule the post for publishing (5 minutes) 

• Celebrate your first post being live (5 minutes) 
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Now instead of having one big goal you have a much easier to accomplish 
set of small steps to get you there. 

 

You Beat Procrastination with Micro Steps 

 
Let's say you've broken your big goal of creating a comprehensive social 

media marketing plan down into a series of small steps, but you still can't 
seem to get started. 

 
Here's what you do – take that first step of doing research and break it 

down into micro-steps. You're going to trick yourself into getting started, 
and this works almost every time. 

What’s the first step to researching online? Maybe it’s to boot your 
computer. There, you’ve done the first micro step. 

 
Maybe your next step is to pull up a window and go to Google or another 

site. Ah-ha. Second micro step accomplished. 

 
Do you see how easy this is? 

 
Micro steps fool the part of the brain that thinks you’re in some sort of 

danger if you proceed. After all, you’ve turned on your computer plenty of 
times with no harm to you. You also pulled up a webpage and you didn’t 

die on the spot. By doing things one tiny bit at a time, you can fool the 
procrastination monster into leaving you alone and letting you get your 

work done. 
 

You Live by “Done is Good” 

 

The "Done is Good" philosophy is your ticket to getting things 
accomplished without being trapped in the perfectionism trap. You're 

saying, "I'm fine with 'pretty good' instead of 'perfect.'" 
 

This mindset reminds you that waiting for perfection can be a big time-
waster and cause you to miss out on opportunities. Especially in the fast-

paced worlds of business, entrepreneurship, and creative endeavors, 

taking action is crucial. 
 

With "Done is Good," you go ahead, take action, learn from your 
mistakes, and make improvements. It's like finishing that project even if 

it's not flawless – at least you've got something done. 
 

In the end, "Done is Good" is all about helping you move forward and 
make progress instead of getting stuck in the endless pursuit of 

perfection. 
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You Focus on “How” and Not “If” 

 

When you're building your online business, it's far more important to 
focus on "how" than "if," as in how you’re going to get something done 

versus if you can do it, and here's why: 
 

Action over Doubt: Thinking about "how" means you're taking action. 
Instead of wondering if you can succeed, you're working to make it 

happen.  
 

Action leads to results. 
 

Problem Solving: When you concentrate on "how," you're more likely to 
find solutions to challenges. You're actively looking for ways to overcome 

obstacles, which is essential in business. 
 

Planning and Strategy: "How" forces you to plan and strategize. You 

create a roadmap for your business, making it more likely to succeed. 
Learning Opportunity: Even if things don't go perfectly, focusing on "how" 

gives you a chance to learn from your mistakes and improve. 
 

Positive Mindset: It keeps your mindset positive. Instead of worrying 
about "if" something will go wrong, you're confident in your ability to 

handle whatever comes your way. 
 

Your success in the online business world comes when you focus on "how" 
and take persistent, strategic actions. 

 

You Use Affirmations 

 
Words hold the power to create the life you want. And saying these words 

out loud in the morning and before bed can go a long way towards telling 
your subconscious just what it is that you want it to achieve. I’ve made a 

list here of possible affirmations you might use, but it’s important that 
you choose affirmations that resonate with you. 

 
 I excel in profitable internet marketing strategies. 

 I'm a smart and well-liked marketer. 

 My success as a marketer is outstanding. 

 I attract profitable opportunities effortlessly. 

 I am a respected authority in internet marketing. 

 My expertise drives profitability and likability. 

 My marketing decisions yield outstanding results. 

 I constantly adapt for smarter marketing. 
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 I am celebrated as a top internet marketer. 

 I create engaging, profitable content. 

 My reputation grows as a smart marketer. 

 I am well-liked and profitable online. 

 Profitability flows through my marketing efforts. 

 My strategies consistently impress and profit. 

 I am known for my smart marketing tactics. 

 I attract success with likable marketing. 

 Profitability follows my marketing expertise. 

 I am an outstanding, respected marketer. 

 Smart decisions lead to profitable outcomes. 

 I'm a well-liked, profitable internet marketer. 

You Maintain Your Reputation 

 
Let's talk about something super important: your online reputation. It's 

the solid foundation of your success in the digital realm, and here's why 
it's a big deal: 

 
Building Trust: Think of your online reputation as the trust-builder with 

your audience. When people see you consistently delivering top-notch 
content and sticking to ethical practices, they start to trust you. And trust 

is like gold in the online world because it turns people into loyal 
customers. 

 
Standing Out: In the vast ocean of the internet, having a good reputation 

is like a lighthouse. It helps you stand out from the crowd. When you're 
known for your expertise and ethical approach, you attract more clients 

and opportunities. It's like a spotlight on you. 

 
Networking Magic: Remember, your online rep isn't just visible to your 

customers. It's out there for everyone to see, including potential 
collaborators and employers. So, having a stellar rep can open doors and 

create awesome networking opportunities. It's like having a backstage 
pass to the coolest events. 

 
The Internet's Memory: Here's the thing: the internet never forgets. So, 

it's crucial to stick to ethical standards and maintain your good rep. It's 
an investment in your long-term success and credibility as an internet 

marketer. Think of it as your online legacy. 
 

Your online reputation is your secret sauce to success in the digital world. 
That’s why you keep it shiny, uphold those ethical standards, and watch 

your business soar. 
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You Are Agile 

 

Jack be nimble, Jack be quick, and because Jack is spry, he’s gonna fly 
high. The digital world evolves fast, and agility allows you to stay ahead 

of the curve. When you're agile, you can quickly adapt to changing 
trends, algorithms, and consumer behaviors. 

 
Being nimble in your strategies means you can seize opportunities as they 

arise, capitalize on emerging platforms, and respond swiftly to customer 
feedback. This not only keeps you relevant but also helps you stay 

competitive. 
 

Moreover, agility minimizes risks. You can test and refine your tactics on 
the fly, reducing the chances of investing heavily in something that might 

not work. It's a cost-effective approach that maximizes your ROI. 
 

In internet marketing, being agile isn't just an advantage; it's a necessity 

to thrive and remain competitive. It keeps your campaigns fresh, 
effective, and in tune with the ever-evolving digital landscape. 

 

You Study Your Customers 

 
Understanding your customers and what they want is like having a 

treasure map in internet marketing. It's the key to unlocking success. 
When you study your customers, you gain insights into their needs, 

preferences, and pain points. This knowledge allows you to tailor your 
marketing strategies to precisely meet their expectations. 

 
By offering what they want, you build trust and loyalty, turning one-time 

buyers into repeat customers and brand advocates. Plus, it helps you 
create compelling content and products that genuinely resonate with your 

target audience, making your marketing efforts more effective. 
 

In a world where competition is real, knowing your customers sets you 
apart. It's like having a secret weapon that enables you to connect on a 

deeper level, ultimately driving growth and success in internet marketing. 

 

You Create a Customer Avatar 

 
When it comes to online marketing, think of an avatar as your trusted 

ally. It's like having a made-up friend who represents your ideal customer 
– the kind of person you want to reach and connect with. Here's why 

avatars are a big deal: 
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Get to Know Your Audience: Avatars are like a detailed sketch of who 
your ideal customer is. You dig into stuff like their age, gender, interests, 

what bugs them, and how they behave online. It's like creating a 
character in a story. 

 
Personalization Magic: With this avatar buddy, you can personalize your 

marketing like a pro. You'll know exactly what kind of content they'd love, 
what ads they'll click on, and what messages will hit home. It's like 

having a cheat code to make your marketing super effective. 
 

Human Touch: Avatars bring a human touch to your marketing. Instead 
of talking to a faceless crowd, you're chatting with your avatar, who feels 

like a real person. It's easier to connect when you're talking to a friend, 
right? 

 

Maximize Your Impact: By using your avatar, you're laser-focused. You 
know exactly what your ideal customer wants, so your marketing hits the 

bullseye every time. 
 

To make this work, you've got to get down and dirty creating your avatar. 
Dive deep into their world, and then use this super detailed persona to 

guide everything you do in your marketing. It's like having a trusted ally 
for success. 

 

You’re Passionate About Helping Your Customers 

 
Being passionate about helping your customers is an absolute must in any 

business, especially in internet marketing. When your heart is in it, you 
go that extra mile to understand their needs, empathize with their 

challenges, and provide real value. 
 

Passion fuels your commitment to excellence. It drives you to continually 

improve and innovate, seeking solutions that genuinely benefit your 
customers. This enthusiasm is infectious, creating a positive and 

memorable experience that keeps customers coming back. 
 

Moreover, genuine passion shines through your marketing efforts. It 
makes your messages authentic and relatable, resonating with your 

audience on a personal level. This emotional connection can turn 
customers into brand advocates, spreading the word about your products 

or services. 
 

In the end, being passionate about helping our customers isn't just good 
for business; it's fulfilling and deeply rewarding, creating a win-win 

scenario for everyone involved. 
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You Are Trustworthy 

 

Trust is the bedrock of internet marketing and demonstrating 100% 
trustworthiness is non-negotiable.  

 
In a digital world filled with scams and deception, being a beacon of trust 

sets you apart. 
 

Because you’re transparent and honest, your audience feels secure. 
They're more likely to engage with your content, make purchases, and 

recommend you to others.  
 

Trust leads to loyalty, and loyal customers are your biggest assets. 
 

Moreover, trustworthiness builds a strong brand reputation. People 
remember and respect businesses that keep their promises and prioritize 

ethical practices. It's a long-term investment that pays off. 

 
In a world flooded with information, trust is a scarce resource. Once lost, 

it's incredibly hard to regain. So, demonstrating unwavering 
trustworthiness in internet marketing isn't just important; it's essential for 

your credibility, success, and the enduring relationships you build with 
your audience. 

 
To demonstrate you are trustworthy, you can…  

 
 Be truthful in your communications and representations. 

 Share information openly, including pricing, policies, and business 

practices. 

 Safeguard customer data and adhere to data protection regulations. 

 Use SSL certificates to secure your website and assure users their 

data is safe. 

 Showcase authentic reviews and testimonials from satisfied 

customers. 

 Provide accessible and accurate contact details, including a physical 

address. 

 Share your company's story, mission, and values to connect with 

your audience. 

 Produce high-quality, well-researched, and accurate content. 

 Respond promptly to customer inquiries and feedback. 

 Offer money-back guarantees or warranties to alleviate customer 

concerns. 
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Your Confidence Comes from Doing 

 

In internet marketing, confidence isn't something you're born with – it's 
something you build through action. It's like a muscle that gets stronger 

the more you use it. Here's how it works: 
 

Learn by Doing: When you jump into the world of internet marketing and 
start taking action, you learn what works and what doesn't. It's like trying 

different moves in a game until you find the winning strategy. 
 

Experience is Key: The more you apply your marketing skills, the more 
experience you gain. It's like leveling up in a video game – each challenge 

you overcome adds to your expertise. 
 

Proof in Results: As you implement your strategies and see them actually 
working, it's like scoring goals in a soccer match. Those wins become your 

proof, and they boost your confidence. 

 
Confidence Shows: When you're confident in your marketing, it shines 

through in everything you do. Your campaigns are bolder, your content is 
more engaging, and your interactions with clients and audiences exude 

trust. 
 

Professional Edge: In the competitive world of internet marketing, 
confidence isn't just a personal trait – it's a powerful asset. It's what sets 

you apart and propels your growth and success. 
 

Confidence in internet marketing isn't an accident; it's the result of taking 
action, gaining experience, and proving your skills through tangible 

results. Keep at it, and your confidence will soar. 
 

You Know Today is The Best Day of Your Life 

 

Having the attitude as an internet marketer that today is the best day of 
your life is a powerful mindset. It infuses your every action with 

enthusiasm and determination. It means waking up with a zest for 

tackling challenges, embracing opportunities, and creating value for your 
audience. 

 
Approaching each day as the best day ignites creativity and fuels 

innovation, pushing you to think outside the box. It fosters resilience, 
helping you navigate the ever-changing digital landscape with confidence. 

 
Furthermore, this attitude attracts positivity and attracts like-minded 

individuals, forming strong connections and partnerships. It's a reminder 
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that every day in internet marketing is a chance to learn, grow, and make 
a positive impact. With this mindset, you'll find joy and fulfillment in your 

work, no matter the circumstances. 
 

You Let Your Light Shine 

 

In the world of online marketing, it's essential to let your uniqueness 
shine through. You know that being yourself and embracing what makes 

you special is the key to standing out in the digital crowd. Here's why it 
matters: 

 
Authenticity Matters: When you're true to yourself and your brand, it 

shows in your content and campaigns. People appreciate the real deal and 
are more likely to connect with you. 

 
Confidence is Key: Success in online marketing comes from believing in 

yourself and what you have to offer. You don't shy away from sharing 

your knowledge and insights because you know your worth. 
 

No Fear of Competition: You're not afraid of a little competition. You 
understand that there's room for everyone, and by shining your light, you 

inspire others to do the same. 
 

Building a Community: By being genuine and confident, you attract like-
minded folks and build a community of loyal followers. Your authenticity 

creates a lasting impression. 
 

In a world filled with online noise, letting your light shine is how you make 
a real impact. It's your way of leaving your mark on your audience and 

the entire industry. Keep on being you and watch your light brighten the 
digital landscape. 

 

You Know Your Why 
 
Successful people know why they’re here. They have a strong sense of 

purpose that pushes them forward when things get difficult.  
 

“The two most important days in your life are the day you were born and 

the day you find out why.” – Mark Twain  
 

In online marketing, having a strong sense of purpose is akin to having a 
North Star guiding your every move. It's your driving force, the reason 

behind every strategy and campaign. A purpose infuses your work with 
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meaning, compelling you to create content and engage with your 
audience in ways that resonate deeply. 

 
A clear purpose not only inspires you but also connects with your 

audience on a profound level. It builds trust and loyalty, as people 
gravitate toward brands and marketers who align with their values and 

beliefs. 
 

Moreover, in the ever-evolving digital landscape, a strong sense of 
purpose keeps you focused and adaptable, helping you navigate 

challenges and changes with resilience. It's the foundation upon which 
enduring success in online marketing is built. 

 

You Know What You Want 
 
You know exactly what success means to you. You hold a clear vision of 

what you want, and you focus on doing what it takes to make the vision a 

reality. 
 

Understanding what success means to you in online marketing is the 
cornerstone of a purposeful and effective strategy. Success varies from 

one business to another, and even within organizations, it can differ 
based on objectives. By defining your unique metrics of success, you gain 

clarity and direction. 
 

Knowing what you want helps you to set realistic goals. Whether it's 
increasing ROI, expanding market reach, or fostering brand loyalty, 

knowing your success criteria guides goal-setting and resource allocation. 
Plus, it provides a compass for decision-making.  

 
In the vast online landscape, opportunities and distractions abound. 

Knowing your success criteria helps you filter out strategies and tactics 

that align with your vision. 
 

Ultimately, knowing what success means to you empowers your online 
marketing efforts with focus, adaptability, and purpose, increasing the 

likelihood of achieving your dreams. 
 

You Set Realistic, Yet Exciting Goals 

 

You're the kind of person who sets achievable goals that really excite you. 
Instead of dwelling on problems or weaknesses, you focus on your goals, 

and that's what keeps you motivated and moving forward. 
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One big thing clear goals do is provide focus. Whether you want more 
website visitors, higher engagement on social media, or increased sales, 

having precise goals helps you channel your efforts in the right direction. 
 

Goals also give you a way to measure and evaluate your progress. They 
act as benchmarks that show you how you're doing. This data-driven 

approach lets you tweak your strategies and keep getting better. And in 
the fast-changing online world, that's a huge advantage. 

 
So, clear goals aren't just nice-to-have; they're essential for efficient 

marketing and achieving real results. Think of them as your trusty 
compass in the competitive digital landscape, always pointing you toward 

success. 
 

To set goals, begin by defining your objectives clearly, ensuring they are 

specific and measurable. Break larger goals into smaller, manageable 
steps, creating a roadmap for success. Establish a realistic timeline for 

each goal, considering your current resources and constraints. Align your 
goals with your long-term aspirations to maintain motivation and focus. 

 
Regularly review your progress, celebrating achievements and adjusting 

your strategies if necessary. Keep your goals relevant to your changing 
circumstances and priorities. This iterative process ensures that your 

goals remain dynamic and reflective of your evolving desires. 
 

Your Mind is Open 

 

Instead of holding preconceived ideas that may or may not be true, you 

keep an open mind and listen to new ideas and opinions. “When people 
talk, listen completely. Most people never listen.” – Ernest Hemingway 

Keeping an open mind in online marketing is essential.  
 

It enables you to embrace new ideas, adapt to changes, and discover 
innovative strategies.  

 
Approaching digital marketing with an open mind encourages you to 

experiment, take calculated risks, and explore uncharted territories. This 
flexibility is crucial in a rapidly evolving landscape where what worked 

yesterday might not work tomorrow. 
 

Moreover, an open mind invites collaboration and learning from others. It 
encourages you to seek diverse perspectives, whether from colleagues, 

customers, or industry experts. By listening and staying receptive to 

feedback, you can refine your strategies, techniques, and uncover hidden 
opportunities. 
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Imagine you're running an e-commerce store and sales are down. 

Someone suggests incorporating influencer marketing. You identify a 
relevant influencer in your niche and launch a campaign.  

 
To your surprise, it yields fantastic results, driving more traffic and 

conversions than your previous efforts. By keeping an open mind and 
trying something different, you were able to enhance your marketing 

strategy and achieve better outcomes. 
 

In the dynamic world of online marketing, an open mind is your greatest 
ally, propelling you toward success and helping you stay ahead of the 

curve. 
 

You Stay Focused 

 

It’s impossible to focus on many things at the same time and do them all 

justice. Instead, you concentrate on the specific activities that will help 
you achieve your goal. 

 
Staying focused when building a business is like having a clear road map 

to your destination. With countless distractions and obstacles along the 
way, maintaining your focus is crucial for making steady progress. 

 
Imagine you're starting an online store. If you stay focused on your core 

products and target audience, you'll create a strong brand identity and 
customer loyalty. But if you constantly chase after every new idea or 

trend, you risk diluting your brand and losing sight of your goals. 
 

Staying focused also means better time management. When you're laser-
focused on your tasks, you become more efficient, accomplishing more in 

less time. This efficiency allows you to adapt to challenges, stay ahead of 

competitors, and ultimately, achieve your business dreams. So, keep your 
eyes on the prize and stay focused – success is just around the corner. 

 
 

You’re In It for The Long Haul 
 

You know how sometimes people expect to become super successful 
online overnight? Well, that's not how it works, and I thought I'd share 

some insights. 
 

Imagine online marketing as a marathon rather than a sprint. Working 
hard in online marketing is like training for that marathon. It requires 
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consistent effort, learning, and dedication. It's not about shortcuts or 
quick fixes. 

 
On the flip side, expecting overnight success is a bit like buying a lottery 

ticket and hoping for a jackpot. It might happen, but it's rare and not 
sustainable. In online marketing, trends change, algorithms get updated, 

and competition is fierce. So, it's crucial to put in the effort and not rely 
on luck alone. 

 
Creating valuable content, engaging with your audience, and analyzing 

data are all part of the hard work involved. It may take time for you to 
see significant results, but the payoff is worth it because you're building a 

solid, long-lasting foundation. 
 

Success in online marketing is more like planting a tree than winning the 

lottery. You’ve got to give it patience, care, and ongoing effort, but the 
rewards will grow over time and be more substantial in the end. 

 
You Act from Personal Power 

 

What does personal power signify? It signifies the capacity to take action. 

However, what often inhibits individuals from taking action? The answer is 
apparent: fear. 

 
The most prominent fear is the fear of failure. Consequently, what we 

must collectively agree on, on a personal level, is the need to mold our 
mindset into recognizing that there are no failures; there are merely 

outcomes or results. In life, one never truly fails; they consistently 
achieve something, albeit sometimes unexpected. The critical aspect is 

what we do with those outcomes. 
 

Ponder this for a moment: How many of us consistently accomplish our 
goals? I would venture to say very few. Yet, how many of us unfailingly 

obtain some form of result or outcome? The answer is all of us. 
I've often shared this sentiment, and renowned speakers like Zig Ziglar, 

Jim Rohn, Tony Robbins, among many others, have frequently 

emphasized:  
 

"It's not what happens that defines you; it's how you respond to what 
happens." 

 
In essence, how many of us relish the idea of failing? Conversely, how 

many of us derive satisfaction from learning? To guarantee our success 
from this point onward, we must internalize the belief that there are no 

failures; there is only growth through learning from our experiences.  
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Something I've consistently imparted to my students is that the acronym 
F.A.I.L actually stands for  

 
"First Attempt in Learning." 

 
Not bad, right? 

 

You Take Responsibility 

 
Have you ever heard of the Law of Attraction? It's a belief that says 

everything that happens in your life is connected to your actions, whether 
you do something physical or just think about it.  

 
Basically, it means your thoughts can shape your reality. 

 
Now, this idea might sound a bit serious, but let me explain. Imagine you 

face a problem in your life, but you don't think you're responsible for it. 

Who can make it better then? 
 

But when you understand that you have some control over your world, 
you also realize that you have the power to change things when problems 

arise. This doesn't mean everything is your fault, but it means you have 
the ability to improve your life, no matter what challenges come your 

way.  
 

It's like having a superpower for your own life. 
 

You Stretch Yourself  
 

You always push yourself to grow and improve. If you want to become a 
better person, you know it's important to regularly challenge yourself.  

 
This means putting yourself in situations that might feel a bit 

uncomfortable. It's in these moments outside your comfort zone where 
you can discover your true potential. 

 

When you take risks and challenge yourself, you learn that you can do 
things you never thought possible.  

 
Think about how a looming deadline can make you work really hard and 

achieve great results. Some of us do our best work when we're under 
pressure. 

 
Here are a few keyways to challenge yourself: 
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 Commit to doing something that feels a bit beyond your current 

abilities. 

 Tell someone important to you about your goal, so they can help 

keep you accountable. 

 Find someone who's already achieved what you want to do and 

learn from them. 

 Take action, even if you're not sure what to do. Act as if you know 

what to do, and you'll often figure it out as you go along. 

Remember, it's not your ability that holds you back but your thinking. You 

have the potential to accomplish incredible things in your business. 

 

You Choose Unconscious Competence  

 

Choose to be unconsciously competent rather than focusing on 

understanding every little detail.  
 

Unconscious competence means you can do something smoothly without 
needing to know every tiny thing about it. On the other hand, cognitive 

understanding involves knowing all the ins and outs, how things work, 
and why they happen. Sometimes, this deep understanding can hold us 

back from taking action. 
 

Tony Robbins, in his book Unlimited Power, explains it like this: "You don't 
need to study a plant's roots to pick its fruit. Go ahead, pick the fruit and 

get the benefits." 
 

The key point here is to dive into action and activity rather than trying to 
grasp every single detail. 

 

You Act with Integrity 

 

You always behave with personal integrity, which means acting according 
to your own beliefs.  

 
When you do things that align with what you truly believe in and 

consistently take actions that match those beliefs, your progress will 
match your goals. This will help you grow and achieve personal success in 

life. 
 

Integrity also means wholeness. Imagine this: If someone doesn't act in 
line with their beliefs, would you see them as genuine or whole? Would 

you trust them for advice or want to buy something from their business?  
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Acting with personal integrity makes you a more authentic and 
trustworthy person. 

 

You Adjust Communication Styles 

 
Think of communication like this: it's not just about what you say, but 

also about how the other person reacts.  
 

Imagine you're trying to explain something to a customer, but they seem 
confused and frustrated.  

 
Even though you meant well, something in your delivery didn't work. 

 

So, what can you do? You need to change your approach. It's not that 
your customer is wrong; it's just that the way you wrote that email, or 

the tone you used on the call triggered a response that wasn't what you 
intended.  

 
To make your communication effective, try using different words, 

speaking in a different tone, or adjusting your message.  
 

In the end, it's not just your intentions that matter, but the actual results 
you achieve through your communication. 

 

You Commit to Success 

 

Committing to success in online marketing involves a relentless dedication 
to learning, adapting, and persevering. In the digital realm, where trends 

evolve rapidly, staying current is paramount.  
 

It demands a willingness to explore various strategies, from SEO and 
content marketing to social media and paid advertising, and an eagerness 

to refine them based on data-driven insights. 
 

Building an online presence takes time and consistency.  
 

It requires creating valuable content that resonates with your audience 
and fosters trust. Networking and engagement with the online community 

further amplify your reach.  

 
Above all, commitment means embracing challenges and setbacks as 

opportunities to learn and grow. Success in online marketing thrives on 
unwavering determination and the pursuit of excellence. 
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You Play Away from Work 

 

You know that playing away from work or engaging in leisure activities 
and relaxation outside of work, is important for several reasons. It 

reduces your stress, allows you to recharge your physical and mental 
energy, stimulates your imagination and creativity, and keeps you from 

going insane. 
 

Conversely, working on your business every waking hour will alienate 
your spouse, make your kids wonder what happened to you and seriously 

fry your own circuits. 
 

I know the temptation of working long hours building your business. I've 
done it. But as you and I know, all work and no play makes you and me 

very dull people indeed. 
 

Don't feel guilty about taking time away from your business. You need 

that time away to be amazing when you are working. 
 

You Play at Work 

 

Playing at work is vital for fostering creativity, innovation, and a positive 
work environment. Albert Einstein once said, "Play is the highest form of 

research," highlighting how playful exploration can lead to 
groundbreaking discoveries.  

 
Playing at your work sparks fresh ideas, reduces your stress and 

ultimately boosts your productivity. Plus, it enables problem-solving and 
adaptability, critical skills in today's fast-paced world. In essence, 

incorporating play into your work is not just fun; it's a catalyst for success 
and happiness.  

 
How do you play at your work?  

 
Ideally, you're in a niche you love, in which you never tire of learning 

more.  

 
You turn everyday routine activities into games, such as beating the clock 

while you write your post, inventing fun ways to engage people on social 
media, embedding easter eggs into your content, using humor, creating 

fun memes and so forth.  
 

Anything that amuses you is likely to amuse others as well, and if you're 
having fun, then so are your readers, followers and viewers.  
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You Exercise and Eat Sensibly 

 

You work your body, and you eat real food because you know that the 
healthier you are, the better you think and the easier it is to do, well, 

EVERYTHING. 
 

I don’t know if they’ve ever studied this, but I’m willing to bet it’s twice as 
easy to build a successful online business if you are healthy and feeling 

great than if you aren’t. 
 

Sure, you indulge once in a while, but you also eat well the rest of the 
time, you don’t eat late at night, and you make sure you go for walks, 

runs or hit the gym 3 times a week or more. 
 

By the way, you’re looking great, too. 
 

You Move at Least 5 Minutes Per Hour 

 
You know that by getting out of your chair for at least 5 minutes every 

hour and moving your body, you are feeling better and getting more work 
done. 

 
Short breaks to get out of your chair and move your body every hour is 

essential for: 
 

Your Physical Health: Prolonged sitting can lead to a range of health 
issues, including poor circulation, muscle stiffness, and an increased risk 

of heart disease, obesity, and diabetes.  
Improving Your Posture: Sitting for extended periods can result in poor 

posture, which can lead to back, neck, and shoulder pain.  

 
Increasing Your Energy: Physical activity increases blood flow and oxygen 

to your brain, boosting your energy levels and productivity.  
 

Reducing Your Eye Strain: Breaks give your eyes a chance to rest from 
staring at screens, reducing eye strain and potential long-term vision 

problems. 
 

Enhancing Your Mental Well-Being: Short bursts of movement release 
endorphins, which are natural mood boosters.  

 
Enhancing Your Creativity: Physical activity can stimulate creativity and 

problem-solving.  
 

Psst… How about doing 10 jumping jacks and 3 pushups right now? 
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You Take Good Care of Your Finances 

 

You know that if you take care of your money, your money will take care 
of you. Okay, yes, that’s a cliché, but it’s true. 

 
You set aside a certain percentage of your income to invest. You shy 

away from nearly all debt, except perhaps for real estate loans. You don’t 
invest in anything too risky and nothing shady. You do take a chance now 

and then on things like crypto, but it’s a very small part of your every 
growing portfolio. 

 
Watching your money and caring for your finances is important for 

dealing with emergencies, achieving your goals, reducing your stress, and 
securing your future financial well-being. Financial responsibility 

empowers you, and you’re getting better and better at handling your 
finances. 

 

You Build a Strong Personal Brand 

 
Imagine you're at a costume party and your goal is to impress. You put 

on a Superman costume, but you forget the cape. You're Superman, but 

without the iconic cape, you're just a guy in pajamas. 
 

Similarly in online marketing, your personal brand is your cape. It sets 
you apart in a crowded room full of businesses vying for attention.  

A strong personal brand, like Batman's cape, gives you superpowers - 
trust, credibility, and recognition. It's what makes people say, "I know 

that brand and I trust them." 
 

Just as Superman never forgets his cape, never underestimate the power 
of telling your own story and building a strong personal brand in the 

digital world. 
 

You Have Strong Ethics 

 

What I really wanted to write for this title is that, “You’re Not a Jerk,” only 
using a much stronger word for ‘jerk.’ You don’t create sham products, 

you don’t badmouth people for no reason, you don’t get nasty on social 

media and you don’t cheat anyone. Ever.  
 

Sure, it’s tempting to put out one of those, “Make a million gazillion 
dollars in two seconds by pressing one button” products, but you would 

never, ever do that. You have a reputation to uphold and besides, you 
LIKE your customers, and you want to make your customers’ lives 
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BETTER because you are a kind, ethical and NICE person, and we all love 
you for it. 

 
Plus, you get to sleep well at night, too, knowing that you’re making the 

world a better place.  
 

You Love to Collaborate with Others 

 

Collaboration becomes a cornerstone of success when building your online 
business.  

 
Firstly, it leverages your collective strengths and expertise, leading to 

innovative ideas and problem-solving. Your collaborative efforts broaden 
the scope of skills and resources at your disposal, often resulting in more 

efficient operations and cost-effective solutions. 
 

Moreover, collaboration enhances your networking opportunities, 

connecting your business to a wider audience and potential partnerships. 
Sharing knowledge and experiences fosters your growth and learning, 

reducing the learning curve in the digital realm. 
 

Working with others also provides you with emotional support during 
challenging times, boosting your motivation and resilience.  

 
Ultimately, building your online business is not a solitary endeavor; it 

thrives when nurtured through collaboration, community, and shared 
goals. 

 

You Do the Things That Scare You 

 
You wanted to start that podcast but just the thought of people 

LISTENING to you make mistakes FREAKED you out.  
 

Hey, it’s understandable, but I’m so proud of you because you did it 
anyway.  

 

In fact, you look for things that scare you and you do them anyway 
because you know that’s the way to grow.  

 
If you always stayed safe within your bubble you would never expand 

your universe or your business.  
 

Here’s what you do when you’re feeling fear: 
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 Your Identify Your Fear: It wasn’t podcasting that scared you, it was 

people judging your performance.  

 You Breathe Deeply: You take slow, deep breaths to calm your 

body's natural stress response. 

 You Visualize Success: You imagine a positive outcome and focus on 

the feeling of success to reframe your mindset. 

 You Break It Down: You divide your fear into smaller, manageable 

steps to make it less overwhelming. 

 You Take Action: You gradually expose yourself to your fear in 

controlled ways, desensitizing yourself over time. 

 You Celebrate Progress: You acknowledge and reward yourself for 

each step you take in facing and conquering your fear. 

I am so proud that you refuse to let fear stand in the way of your dreams. 

 

You Possess Clear Vision and Purpose 

 
Having a clear vision and purpose means having a well-defined sense of 

direction, motivation, and meaning in your life.  
 

Here's what it entails: 
 

Vision: Your vision is a vivid mental image of what you want to achieve in 
the future. It's a clear and specific picture of your goals, aspirations, and 

the life you desire to lead. 
 

Purpose: Purpose is the underlying reason behind your actions and goals. 
It's the "why" that drives you forward. It provides a deep sense of 

fulfillment, as it aligns your actions with your values and beliefs. 

 
When you have a clear vision and purpose: 

 
 You know where you're headed in life, which helps you set 

meaningful goals and make choices that align with your vision. 

 You're motivated and focused because you have a compelling 

reason to work toward your goals. 

 Challenges and setbacks become more manageable because you 

have a greater sense of purpose that keeps you resilient. 

 You experience a sense of fulfillment and satisfaction as you live a 

life that resonates with your core values and beliefs. 

In essence, having a clear vision and purpose empowers you to live a 

more intentional, meaningful, and fulfilled life by providing a roadmap for 
your journey and a deep sense of motivation and direction. 
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You Schedule a Strong Work Ethic 

 

In your pursuit of success, a strong work ethic is your secret weapon. It's 
about dedication, discipline, and going the extra mile. With it, you 

embrace challenges, stay focused, and consistently deliver your best. A 
strong work ethic is the bridge between ambition and achievement, 

leading you to your goals. 
 

But how do you develop a strong work ethic? There is one shortcut I know 
of that works particularly well, and it’s super simple, too. 

 
Schedule time when you will be doing nothing but work. You won’t check 

email, surf the net, play with the dog or go make lunch. When you have a 
set time each day where you do nothing but work, you soon get into a 

zone where you expect to be working during those hours. It’s automatic. 
And other people will learn to respect those hours, too, and contact you 

only when you are not working.  

 
More tips: Set clear goals with deadlines, prioritize tasks, maintain focus 

and stay organized. Consistency, discipline, and commitment are key. 
Always strive for excellence and take pride in your work to cultivate a 

robust work ethic. 
 

You’re Made of Rubber 

 

Remember that childhood saying, "I'm rubber, you're glue, whatever you 
say bounces off me and sticks to you?" That’s not exactly what we’re 

talking about here, but as a side note I dare you to say that to the next 

person who insults you. 😉 

 

Okay, back on topic; being made of rubber means you bounce back when 
the going gets tough.  

 
Resilience in the face of adversity means you possess the ability to 

rebound and adapt when life throws challenges your way. It's about 

staying strong, maintaining a positive mindset, and finding solutions even 
in tough times. Resilience empowers you to face adversity with courage 

and emerge stronger from the experience. 
 

Remember, you’re made of rubber.  
 

You bounce back. There isn’t anything that’s going to keep you down for 
long.  
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You Stay Highly Motivated 

 

There are downhill activities and uphill activities. The downhill activities 
are the ones you look forward to doing, while the uphill activities are the 

ones you want to put off because they seem difficult, boring or maybe 
even impossible. 

 
You know that the trick to not giving up on your business is to stay 

motivated. If you’re motivated, then working on your business becomes a 
downhill activity and you can’t wait to get back to it each time you’re 

away. 
 

To maintain your high levels of motivation, you… 
 

 Set Clear Goals 

 Visualize Success 

 Stay Organized 

 Track Your Progress 

 Use Positive Self-Talk 

 Surround Yourself with Positivity 

 Break Tasks into Steps 

 Reward Yourself 

 Have a Friend Hold You Accountable 

You know that motivation can fluctuate, but by implementing these 

strategies consistently, you maintain high levels of motivation and stay on 
track towards your goals. 

 

You Incorporate Humor into Your Content 
 
Your communication in internet marketing carries a distinct flair of humor. 

You recognize that humor is a potent tool to engage your audience and 
make your content memorable. Whether it's clever wordplay, witty 

anecdotes, or playful visuals, your humor-infused messaging connects 
with people on a personal level.  

 
You know that when you’re not in a humorous mood, you can always turn 

to your favorite comedians to get you in the right mindset. Studying 
people who are funny is the best school for learning how to use humor 

yourself.  
 

And you study how other marketers are adding humor to their campaigns, 
such as Dollar Shave Club’s humorous and straightforward approach to 

selling razors, Old Spice’s unique and comical approach to selling men's 
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grooming products, and Blendtec's "Will It Blend?" video series that 
blended all sorts of unusual items, from iPhones to golf balls.  

 
Your audience looks forward to your content not just for its value but also 

for the entertainment and smiles it brings. As you progress you learn to 
adapt your humor to suit different platforms and demographics, 

showcasing your versatility as a marketer who understands what 
resonates with your diverse audience. 

 

You Don't Let Low Self-Confidence Stop You 

 
An intriguing aspect of self-confidence is its link to the "Dunning-Kruger 

Effect," a cognitive bias where folks with low competence tend to 
overestimate their abilities, while highly skilled individuals often 

underestimate themselves. In terms of self-confidence, this reveals that 
those with less confidence might actually be more capable than they 

realize, whereas overly self-assured folks might underestimate 

challenges. 
 

Understanding this effect is essential for your personal growth. It 
encourages humility and self-awareness, pushing you to enhance your 

skills and confidence levels realistically. It reminds you that self-
confidence should be grounded in a genuine assessment of your abilities, 

avoiding both overconfidence and self-doubt. 
 

Remembering this, you acknowledge that the online marketing landscape 
is ever-evolving and intricate. It can quickly humble you if you make 

mistakes. Marketers who embrace a mindset of continual improvement 
are better prepared to adapt effectively to industry shifts. 

 

You Use Social Media Intelligently 

 
Some would-be marketers waste so much time on social media that it’s a 

wonder they get anything done, but not you. 
 

When it comes to marketing on social media, you start by understanding 

your audience. You research their preferences, demographics, and online 
behavior.  

 
Then you craft a consistent brand voice and image across platforms. You 

create engaging, valuable content tailored to each platform and schedule 
posts strategically for optimal reach. 
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You use data analytics to track performance and refine your strategies. 
You interact with your audience regularly, responding to comments and 

messages promptly.  
 

You collaborate with influencers or partners to expand your reach. You 
implement paid advertising judiciously, targeting specific demographics.  

Finally, you stay updated with social media trends and algorithm changes 
to adapt and refine your approach intelligently. 

 
And when your business can afford it, you hire someone to handle this for 

you, so that you can focus on the bigger picture of working on your 
business.  

 

You Get Better Each Day 

 
Every day in every way you are getting better and better. Do I sound like 

a fortune cookie? It’s true, though. Every day you are getting better and 

better. 
 

Every day you concentrate on taking small, meaningful steps towards 
your objectives. You welcome challenges as chances for self-

improvement, and you don't let setbacks deter you. Instead, you view 
them as valuable lessons.  

 
You maintain your persistence and you actively nurture a positive mindset 

because this combination is your secret formula for continuous 
improvement.  

 
By committing to consistent effort and embracing your journey, you'll 

undoubtedly continue to get better and draw closer to your goals, 
ultimately realizing your aspirations and becoming the best version of 

yourself.  

 
Keep up the great work. 

 

You Remain Calm Under Pressure 

 
Have you launched your first product yet? Product launches are 

opportunities to see how long you can go without sleep. Inevitably 
something goes wrong, and you’ve got to fix it super pronto under 

pressure. Affiliates are contacting you with questions, asking to promote, 
asking this and that and did I mention all the messages from customers? 

Holy smokes you’re busier than a 10-armed wallpaper hanger. 
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And of course, people from around the globe in every time zone are vying 
for your attention. Sleep? What’s that? Your head hits the pillow, you pass 

out for 30 minutes and awake with a start because you just know there 
are now 20 questions in your inbox and you better go answer them before 

their numbers double and triple in the next hour. 
 

This is pressure, and it’s a wonderful kind of pressure because it means 
your launch is a massive success. 

 
Sooner or later, you will experience pressure like this, and I know you will 

remain calm when it happens, vowing to hire a half dozen personal 
assistants next time so you can go hide on an island somewhere until it’s 

all over (just kidding, affiliates.) 
 

Oh yes, and when the pressure hits, breathe. Breathe slowly, breathe 

deeply and just keep breathing. Deep breathing is perhaps the best 
remedy to alleviate stress and pressure and keep you in the game of 

internet marketing.  
 

You Mentor and Empower Others 

 

You're not just a leader for your own success; you're a beacon of support 
and mentorship for others, too. Your approach goes beyond personal 

achievement – it's about lifting up those around you. 
 

You generously share your knowledge and insights, acting as a trusted 
mentor to your team. Through your guidance, you're not only fostering 

growth but also building confidence in your team members. You're the 
coach who sees their full potential and encourages them every step of the 

way. 
 

Your leadership creates an environment where everyone feels valued and 

empowered. It's not just about you calling the shots; it's about giving 
others the tools and support they need to shine. You recognize that when 

each member of your team reaches their full potential, it's a win-win for 
everyone involved. 

 
In this collaborative and empowered atmosphere, your team becomes a 

cohesive unit, working together harmoniously to contribute to your online 
business's success.  

 
They're not just virtual assistants, outsourcers, affiliates and partners; 

they're integral parts of a thriving community. And it's all thanks to your 
leadership that encourages growth, fosters collaboration, and empowers 

each individual to make a meaningful impact. 
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You Don’t Get a Big Head with Success 

 

If it hasn’t happened yet, one day soon you will be a huge success with all 
that goes with it.  

 
And when that does occur (and it will.) I know your head won’t swell to 

the size of the moon. You won’t diss your friends and you won’t act like 
the second coming of (insert your favorite messiah’s name here). 

 
Instead, you’ll stay grateful for your success. You’ll share the spotlight 

with others as you continue to learn and grow. You know that success can 
be fleeting, and if you experience blips in your journey then you’ll meet 

the same people on the way down that you met on the way up.  
 

You’ll stay true to your values, you’ll keep working, you’ll mentor 
someone along the way and you’ll stay in touch with friends, family, 

affiliates and fellow marketers. 

 
I knew there was a reason I liked you so much. 

 

You Stand for Something 

 
To "stand for something" online means to have a clear and public stance 

on a particular issue, cause, or set of values. It involves expressing your 
beliefs, principles, and convictions through your online presence, actions, 

and content. 
 

They say if you stand for nothing, you’ll fall for everything. And it’s also 
true that milk toast marketers that stand for nothing are easily replaced 

or forgotten, too. 
 

Here's what it entails: 
 

Defining Your Values: Identify and clarify your personal or organizational 
values. These can be related to social, political, environmental, ethical, or 

other important issues. 

 
Consistent Messaging: Your online content, social media posts, and 

interactions should consistently reflect and promote your values and 
beliefs. This can include sharing relevant news, advocating for causes, or 

expressing opinions. 
 

Taking Action: Standing for something involves more than just words. It 
often requires taking action to support or advance the causes or values 
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you believe in. This can include participating in charitable activities, 
volunteering, or supporting campaigns. 

 
Engaging with Others: Engage in meaningful discussions and 

conversations with others who share or oppose your views. This can help 
you gain insights, build a community, or even persuade others to support 

your cause. 
 

Transparency and Authenticity: Authenticity is crucial when standing for 
something online. Be transparent about your motives and actions to 

maintain credibility and trust. 
 

Advocacy and Impact: Effective online advocacy can lead to real-world 
impact. Share information, raise awareness, and encourage others to join 

you in supporting your cause or values. 

 
Respecting Differences: While standing for something, it's important to 

respect diverse perspectives and engage in constructive dialogue rather 
than fostering divisiveness. 

 
In essence, standing for something online is about using your digital 

presence to make a positive difference in line with your values, whether 
that means supporting social justice, advocating for environmental 

conservation, promoting ethical business practices, or championing any 
other cause that matters to you. 

 

You Have a Mission Statement 
 
Having a mission statement in online marketing is crucial because it 

serves as a guiding compass for your efforts. It’s important for clarity of 
purpose, defining your online marketing's purpose and direction. It keeps 

you focused on your primary goals, ensuring that all your actions align 

with them. 
It also helps maintain consistency in your branding and messaging across 

different platforms and campaigns, making your brand more recognizable 
and trustworthy. 

 
And a mission statement inspires you by reminding you why you started 

your online marketing efforts in the first place. It can help you stay 
motivated, especially during challenging times. 

 
Creating a Mission Statement: 
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Identify Your Core Values: Start by listing your core values or principles. 
These are the beliefs that guide your actions and decisions in online 

marketing. 
 

Define Your Purpose: Determine the main purpose of your online 
marketing efforts. What do you want to achieve? Who do you want to 

help or serve? 
 

Craft a Clear Message: Write a concise and clear statement that combines 
your values and purpose. It should reflect what you stand for and what 

you aim to accomplish. 
 

Keep It Simple: Your mission statement should be easy to understand 
and remember. Avoid jargon or complex language. 

 

Review and Revise: Periodically review your mission statement to ensure 
it still aligns with your goals and values. Revise it if necessary to reflect 

any changes in your online marketing strategy. 
 

Example: "Our mission is to provide valuable, educational content to help 
people succeed in their online businesses. We believe in transparency, 

integrity, and continuous learning, and we're committed to supporting our 
audience every step of the way in their entrepreneurial journey." 

 
Creating a mission statement is like setting a course for your online 

marketing efforts. It gives you direction, purpose, and a sense of identity, 
which are essential for building a successful and meaningful online 

presence. 
 

You Build a Tribe 

 

Building a tribe in marketing refers to the process of creating a loyal and 

engaged community of followers or customers who share a common 
interest, belief, or connection with your brand or product. This tribe 

becomes a dedicated group that not only purchases your products or 
services but also actively promotes your brand, engages with your 

content, and advocates for your business.  
 

Building a tribe involves fostering a sense of belonging, trust, and shared 
values among your audience, which often results in increased brand 

loyalty, word-of-mouth marketing, and long-term customer relationships. 
In online marketing, building a tribe involves connecting with a loyal and 

engaged audience.  
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 Start by defining your niche and understanding your target 

demographic.  

 Create compelling, valuable content that resonates with their 

interests and needs.  

 Engage with your audience through social media, email marketing, 

and interactive discussions.  

 Encourage participation and feedback to foster a sense of 

community.  

 Be authentic, transparent, and consistent in your brand messaging.  

 Collaborate with influencers and like-minded brands to expand your 

reach.  

By providing value, connecting emotionally, and nurturing relationships, 
you're building a devoted online tribe that supports your brand and 

contributes to your marketing success. 

 
You Have Empathy for Your Tribe Members 

 

Having empathy for your tribe members means understanding and 
sharing in their feelings, experiences, and perspectives. In the context of 

marketing, it means genuinely caring about your audience's needs, 

concerns, and desires. Empathy involves: 
 

 Listening Actively: Paying close attention to what your tribe 

members are saying, whether it's feedback, questions, or concerns. 

 Understanding Their Pain Points: Identifying the challenges and 

issues your audience faces in their lives or related to your product 

or service. 

 Providing Solutions: Offering meaningful solutions and support to 

address their needs and challenges. 

 Acknowledging Emotions: Recognizing and validating the emotions 

your tribe members may be experiencing. 

 Tailoring Communication: Adjusting your messaging and content to 

resonate with their emotions and experiences. 

 Showing Compassion: Demonstrating care, compassion, and a 

willingness to help without solely focusing on sales or marketing 

goals. 

Empathy helps you build deeper connections with your audience, foster 

trust, and create a more authentic and meaningful relationship. It also 
allows you to better meet their needs and provide value, which is 

essential for long-term customer loyalty and success in marketing. 
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You Learn Persuasion Techniques in Copywriting 

 

When it comes to copywriting, persuading people is the name of the 
game. It's like convincing your friends to try a new ice cream flavor. 

 
First, you can study persuasion techniques to understand what makes 

people take action. Get to know what your readers really want and what 
bugs them. 

 
Next, create catchy headlines and messages that make them go, "Hmm, I 

want to know more." Tell them stories, show off happy customers, and 
heighten their emotions. 

 
Then, add in some urgency, take away all of the risk with a rock solid 

guarantee, and make sure you’ve answered their most likely objections.  
 

Yes, it’s true this is an oversimplification, but the fact is you can truly 

become an expert at persuasion through copywriting if you make a study 
of it and practice. Take courses, read sales letters that convert like 

gangbusters and figure out why they work. 
 

Then again, you can always hire a copywriter. In the end, the important 
thing is that you convert prospects into buyers, and it won’t matter who 

wrote the copy as long as it’s driving sales for you.  
 

You Don’t Let Customers Walk All Over You 
 
You know it's super important not to let customers take advantage of 
your kindness. Of course, you want to give them awesome service, but 

you also need to set some clear limits.  
 

You respect what they need, but you've got to make sure your business 
can keep running well too.  

 
Finding that balance between making customers happy and keeping your 

business strong is the key to long-term success. 
 

It's not about being super strict, but more about being fair and making 

sure both sides win.  
 

When you're clear about what you can and can't do, you build a great 
relationship with your customers based on trust and fairness. 
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You Use Data to Figure Out What’s Working  

 

In internet marketing, data-driven decision-making is your thing. You 
understand the importance of using analytics to grasp customer behavior, 

monitor campaign performance, and tweak your strategies.  
 

For instance, let's say you're running an online store, and you notice that 
a particular product page gets a lot of visits but very few purchases. By 

looking at the data, you discover that the page takes too long to load on 
mobile devices. Armed with this insight, you optimize the page for faster 

loading, resulting in increased sales. 
 

By keeping a close watch on metrics, you constantly fine-tune your 
marketing efforts, ensuring they're effective and efficient. 

 
You're also aware of how crucial it is to adapt quickly in the ever-changing 

online world. Regularly analyzing data not only helps you spot what's 

working but also uncovers emerging trends and areas that could use 
improvement. This keeps you ahead of the curve and maintains your 

competitive edge. 
 

Your Goal Is to Improve Lives 

 

In the world of internet marketing, your main goal is to have a positive 
effect on people's lives. This means offering valuable products, helpful 

content, and solutions to their problems. Your success isn't just about 
making money; it's about making real, positive changes in the lives of the 

people you connect with. 
 

You also care deeply about doing things the right way. You believe in 
ethical practices and responsible business behavior. Your marketing 

strategies prioritize the well-being of your customers and society as a 
whole. This not only helps build a strong brand but also contributes to a 

better, more responsible world. 
 

You’re Building a Legacy of Success 

 

Your motto might be, “Think big or go home.” Your approach to internet 

marketing extends beyond short-term gains. You're committed to building 
a legacy of success. Every decision, campaign, and interaction is guided 

by the desire to create a brand and reputation that will endure for years 
or even decades.  
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Your dedication to quality, ethics, and customer satisfaction ensures that 
your business remains a trusted name long enough to sell it for big bucks 

or give it to your children. 
  

Moreover, you actively engage in mentorship and knowledge-sharing, 
passing on your expertise and values to fellow marketers. By doing so, 

you're not only building your own legacy but also contributing to the 
growth and ethical practices of the industry. 

 

You Thrive on Challenges 

 
Dr. Who fans know the Doctor is happiest when faced with a challenge 

that appears insurmountable, because he does his best work when the 
chips are down and the entire planet is at stake. 

 
And just like Dr. Who, you excel when faced with challenges. Instead of 

being scared of problems, you see them as chances to get better and 

learn. You don't avoid difficult things; you welcome them because they 
help you become more skilled and creative.  

 
Challenges push you to come up with new ideas and change your 

marketing strategies to keep improving. With this way of thinking, you're 
always leading the way in your niche, ready to deal with anything that 

comes your way.  
 

Plus, you actively look for new challenges, so you can grow and become 
even better in the always-changing online world. 

 

You Spend Time Working ON Your Business 

 
Years ago I read the story of a truck driver who was fed up with 

expensive, ugly haircuts. He decided to open his own hair cutting shop, 
and he built that first location into a chain of thousands of stores while 

never cutting the hair of a single customer. He was working ON his 
business and not IN his business. 

 

Just like that truck driver, you recognize the importance of working on 
your business, not just in it. You dedicate time to strategic planning, 

assessing market trends, and refining your long-term vision. This 
proactive approach ensures your business remains agile and competitive.  

By investing in continuous improvement and innovation, you stay ahead 
of the curve, driving sustainable growth and success. Additionally, you 

prioritize self-care and personal development, knowing that a balanced, 
focused entrepreneur is essential for the success of your business. 
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You Don’t Worry 

 

Worrying is like a rocking chair; it gives you something to do but gets you 
nowhere, especially when building an online business. Here's why: 

 
• Stagnation: Worrying consumes your energy and time that could be 

better spent on productive actions. It keeps you stuck in one place, 

unable to move forward. 

• Negativity: Worrying fills your mind with negative thoughts and 

doubts. These can be harmful and hinder your decision-making. 

• Problem vs. Solution: Instead of focusing on the problem, it's better 

to concentrate on finding solutions. Worrying doesn't solve 

anything; taking action does. 

• Missed Opportunities: While you worry, opportunities might pass 

you by. Successful entrepreneurs seize opportunities, and worrying 

holds you back from doing so. 

• Health Impact: Constant worry can harm your physical and mental 

health, which isn't good for business success. 

They say that if you are sad, you’re looking back, and if you’re worried, 
you’re looking forward. The trick is to stay in the present moment. If you 

find yourself worrying, pull yourself back to what is happening right now. 
 

In the world of online business, it's important to stay positive, proactive, 
and solution-oriented. Leave worry behind and focus on actions that will 

help your business thrive. 

 

You Don’t Feed the Trolls  

 
“Feeding trolls” refers to the act of responding or reacting to individuals 

online who deliberately engage in disruptive, offensive, or provocative 
behavior to elicit emotional responses from others. Trolls typically make 

inflammatory or offensive comments, often in comment sections, forums, 
or social media, with the intention of sparking arguments, anger, or 

frustration. When someone "feeds the trolls," they are essentially giving 
these disruptive individuals the attention or reaction they seek, which can 

perpetuate the disruptive behavior and further escalate conflicts. 
 

You understand the power of engaging with your audience constructively. 
You don't waste energy on trolls or negative comments. If a genuine 

customer has a concern, you address it directly and professionally. If 
someone is simply being a jerk, you ignore them and focus on fostering 

meaningful connections and conversations with genuine supporters.  
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You actively moderate your online spaces to maintain a positive and 
inclusive environment, ensuring that your followers feel safe and valued. 

This approach cultivates a positive and engaged community around your 
business, contributing to its growth and reputation as a beacon of respect 

and professionalism.  
 

You Set Aside 'Just in Case' Money 

 

In internet marketing, it's extra important to be smart with your money. 
You know that the online world can be unpredictable, which is why you 

make a plan to save some extra money just in case something 
unexpected happens.  

 
This way, you're ready to handle any problems that come up and take 

advantage of good opportunities without worrying about running out of 
funds. It's like having a safety cushion for your business.  

 

You also keep an eye on your money regularly and make changes to your 
plans when needed, so you can use your resources wisely and make your 

business strong and lasting. 
 

The easiest way to save money is to automatically move a percentage of 
it into a savings account. When that account totals a predetermined 

amount, invest half of it in something smart that’s going to give you a 
decent return without a crazy amount of risk. 

 

You Use Occam’s Razor 

 
If you happen to share a bathroom with someone named Occam, then it’s 

not what you think. 
 

Occam's Razor, a handy principle suggesting that simpler explanations or 
solutions are often better when faced with multiple options, can be a 

valuable strategy in your online marketing endeavors, and here's why: 
 

Simplicity in Messaging: Your marketing messages should be clear and 

concise. Avoid overwhelming your audience with too much information. A 
simple, straightforward message is more likely to stick with your 

audience. 
Streamlined Websites: When designing your website, prioritize simplicity. 

Complex, cluttered websites can confuse visitors. A clean and intuitive 
layout makes it easier for users to navigate. 
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Effective SEO: Focus on optimizing your website and content with 
straightforward and relevant keywords. Avoid stuffing keywords and 

making your SEO strategy overly complex. 
 

Email Marketing: Craft email subject lines and content that are 
straightforward and compelling. Complex or misleading emails can lead to 

spam complaints or unsubscribes. 
 

Advertising Campaigns: When creating online ads, stick to the core 
message and avoid unnecessary complexity. A clear call to action can lead 

to better conversion rates. 
 

Data Analysis: In data analytics, prioritize the most critical metrics and 
avoid drowning in unnecessary data points. A simpler approach to data 

analysis can lead to more actionable insights. 

 
In essence, applying Occam's Razor in internet marketing involves 

simplifying your approach to make it more effective and user-friendly. 
 

By keeping things simple and straightforward, you can often achieve 
better results and create a more positive user experience. So, remember, 

sometimes, less is more in the world of internet marketing. 
 

You Spend Money to Make Money 

 

You know that making smart investments is really important for 
successful internet marketing. This means spending money on things like 

advertising, tools, and skilled people who can help your business grow. 
  

These investments are like the fuel that makes your business go faster 
and bring in more money. You're not scared to spend money because you 

carefully think about the risks and rewards. You want to make sure your 

money goes where it can help your business the most.  
 

You also keep checking to see if the money you spend is making your 
business better, and you change your plans when needed to make sure 

you're getting the most value from your investments. 
 

 

You Think of Yourself as Being Lucky 

 
You believe that luck favors those who are prepared and persistent. This 

optimistic outlook infuses your marketing efforts with enthusiasm and 
resilience, making you more adaptable and open to seizing the next big 

opportunity.  
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You know that you create your own luck, but there’s also some chance at 

play. Some people are simply luckier than others, and it’s because they 
expect to be lucky. They think positively and expect good things to come 

their way, and they get what they expect. 
 

You know you are lucky and you act accordingly, expecting positive 
outcomes and plenty of opportunities to grow your business.  

 

You Welcome Criticism 

 
You welcome criticism as a valuable source of growth. You understand 

that constructive feedback may hold the keys to refining your strategies 
and content.  

 
When your clients or followers tell you what's good or what needs fixing, 

you don't get upset.  

 
Instead, carefully consider what they have said and think of it as a chance 

to do better.  
 

You're open to learning all the time, which means your marketing keeps 
getting better. Plus, you ask for feedback because you know your 

audience can help make your business even more successful. 
 

You Flip Failures into Opportunities 

 

Mistakes in your business don't discourage you; they're actually important 
parts of your journey to success.  

 
When a marketing campaign doesn't go as planned or a strategy doesn't 

produce the expected results, you don't get upset. Instead, you see these 
moments as chances to gain knowledge, adapt, and come up with new 

ideas.  
 

Each setback makes you more determined to find out what does work. 

You look at your failures without bias, extracting insights that help you in 
your future endeavors.  

 
This strong and persistent attitude keeps your marketing efforts moving 

forward and helps you turn challenges into the building blocks of your 
success. Moreover, you're open about your experiences, which motivates 

others in the field to understand that making mistakes is a crucial part of 
becoming an expert. 
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You Love Your Customers 

 

Imagine your customers as friends you truly care about. That's the kind of 
relationship you want to build in your online business. Customer-centricity 

means putting them at the heart of everything you do. 
 

So, why do you love your customers so much? Well, it's because you 
understand that they're the ones who make your business thrive. Their 

support and trust are invaluable, and you want to show your appreciation. 
 

One way you do this is by being incredibly attentive. You listen to their 
needs, pay close attention to their feedback, and address their concerns 

promptly. This not only solves problems but also shows that you 
genuinely care about their experience. 

 
When you prioritize customer satisfaction, you're building trust and 

loyalty. People love doing business with someone who cares about them. 

It's like having a friend in the business world. 
 

By making your customers feel special, you're not just creating one-time 
buyers; you're cultivating a community of loyal supporters. They become 

your biggest fans, spreading the word about your business and coming 
back for more because they know you genuinely care about them. 

 
So, your love for your customers isn't just a feeling; it's a guiding 

principle in your business. It's what sets you apart and creates lasting 
relationships. It's like having a big, happy online family. 

 

You Automate Your Business 

 
Imagine having a little helper that takes care of repetitive tasks in your 

online business. That's what automation is like. It's one of your secret 
weapons for success. 

 
Efficiency is your new middle name. You know that time and resources 

are precious, so you use automation to make the most of them. Instead 

of spending hours doing routine tasks, like sending out emails or 
organizing data, clever technology does it for you. 

 
By automating these tasks, you free up your time and mental energy for 

the stuff that really matters – making strategic decisions and working on 
ideas to grow your business.  

 
You're like the captain of a ship, steering it in the right direction, while 

automation handles the sails and navigation. 
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And here's the cool part: automation isn't just a time-saver; it's a growth 
booster. When you can get things done more efficiently, you can scale 

your business faster. Plus, in the fast-paced online world, things change 
all the time. Automation helps you adapt quickly. You can tweak and fine-

tune your automated processes to keep up with the latest trends and 
technologies. 

 
Your smart use of automation is like having a super-efficient sidekick that 

helps your business run smoothly, grow faster, and stay ahead of the 
curve. You're the mastermind, and automation is your trusty assistant. 

 
 

You Use Humor to Get Through The Day 

 

When everything is going to pot and your day is a mess, you know the 
best thing you can do about it is laugh. Laughter not only eases stress but 

also fosters creativity.  

 
When facing tight deadlines and unexpected hiccups, you find moments to 

lighten the mood and keep your spirits high. Your ability to inject humor 
into your work not only makes the day more enjoyable but also resonates 

with your audience, making your brand approachable and relatable.  
 

Additionally, you understand the power of a good laugh in collaborations, 
creating a positive and enjoyable atmosphere that fuels productivity and 

innovation. 
 

And you know that when all else fails and you can’t find anything to smile 
about, the best solution is to set your work aside and watch your favorite 

comedian or funny show. Laughing out loud can lift the clouds, revealing 
answers and strategies that were invisible just moments before.  

 

You Can Laugh at Yourself 
 
You have an amazing ability to not take yourself too seriously. When 

things don't go as planned or you make mistakes, you don't get upset. 

Instead, you share those moments with humility and humor. This makes 
people feel closer to your brand and helps you connect with them on a 

real level. When you're willing to show your vulnerable and authentic side, 
it builds trust and a strong connection with your audience. 

 
Some marketers even go as far as making up stories about silly things 

they've done just to seem more relatable to their audience. While I don't 
suggest doing that, it shows how effective this technique can be. 
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Furthermore, you understand that learning from your own mistakes is a 
great way to grow and get better. By using self-deprecating humor, you 

not only find happiness in your journey but also encourage others to do 
the same in their own endeavors. 

 

You Spend Time in Nature 

 
Yup, that’s what I said. You get out from behind your computer every now 

and then and you walk to the park, take a hike in the words or do some 
gardening.  

 
You know that being outdoors helps refresh your creativity and thinking. 

Nature gives you a break from screens and numbers, letting your mind 
wander and find new ideas. These peaceful moments give you new 

inspiration for your marketing work.  
 

Whether it's an invigorating hike with panoramic views, a day at the 

beach, or just a walk in the garden, your time in nature resets your 
thinking, lowers your stress and anxiety, renews your mind and lets the 

fresh marketing ideas flow.  
 

Even better, if you have a large fountain, waterfall or rapids near you, sit 
by the water and let the negative ions free up your creativity. Jot down 

the ideas as they come and I think you’re going to be surprised at just 
how creative you become. The effect is similar to taking a shower but 

without getting wet.  
 

You Keep a Journal 
 

You keep a journal as your trusted confidant. This is where you write 
down your ideas, insights, and reflections. When inspiration strikes or 

challenges arise, you jot them down, transforming thoughts into tangible 
plans. 

  
Your journal becomes a strategic tool, helping you refine your campaigns 

and track progress. Moreover, it serves as a record of your marketing 

journey, offering valuable lessons and reminders of your growth.  
 

Through this practice, you harness the power of self-reflection and 
organization, ensuring that your marketing efforts are grounded in 

purpose and continuous improvement. 
 

And journaling provides a safe and private outlet to express your 
emotions, thoughts, and feelings. It can help you process and make sense 
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of challenging or overwhelming experiences, including your first 6 figure 
campaign and the day you get interviewed by Fortune Magazine. 

 
More benefits to journaling: 

 
 Stress Reduction 

 Self-Reflection 

 Goal Setting and Tracking 

 Improved Problem-Solving 

 Enhanced Creativity 

 Improved Communication Skills 

 Memory Enhancement 

 Mood Regulation 

 Personal Growth 

 Health Benefits 

 Creativity and Idea Generation 

 Gratitude and Positivity 

 Emotional Healing 

 

You Get Plenty of Sleep  

 
Getting good sleep is like having a superpower when you're working in 

online marketing. You know that when you're well-rested, your mind 
works better. It's sharper, more creative, and better at handling 

problems.  

 
You make sure to have a regular sleep routine, so your body and brain 

can recharge completely. This commitment to getting enough rest not 
only helps you concentrate and get more done but also keeps you 

healthy.  
 

In a world that sometimes celebrates working non-stop and staying up 
late, you understand that making sleep a priority is a clever strategy that 

keeps you performing at your best in marketing. 
 

You Go Bigger on Fewer Social Media Channels 

 

As in most things, you believe in quality rather than quantity. Instead of 
trying to be everywhere on social media, you aim for a wider reach on 

just one, two or possibly three platforms.  
 

You understand that focusing on specific platforms lets you connect more 

deeply with your audience and run better campaigns.  
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By concentrating your efforts on the places where your audience hangs 
out, you create stronger connections and get the most out of your 

marketing. This smart choice not only saves you time and resources but 
also makes sure that your marketing messages are heard by the right 

people. 
 

You Automate Most of Your Social Media Marketing 

 

You're all about efficiency in online marketing, and you achieve it by using 
automation for most of your social media work. 

  
You make use of automation tools to plan when your posts go out, keep 

track of the numbers, and interact with your audience in a smart way. 
This saves you time, so you can concentrate on making strategies and 

creating content while still being active online.  
 

By letting automation handle the repetitive tasks, you find a good mix of 

getting a lot done and keeping things personal, making sure your online 
marketing stays effective and doable in the long run. 

 

You Have Patience to Endure Long Journeys 

 
You have the valuable quality of patience. You realize that achieving 

success doesn't happen quickly.  
 

Instead, you welcome the idea of a long journey ahead, understanding 
that steady hard work and the ability to bounce back from setbacks are 

your strengths. You methodically develop your business, care for your 
audience, and improve your strategies, acknowledging that it takes time 

to see lasting results.  
 

Your enduring patience gives you the determination to overcome 
challenges and enjoy the important moments as you progress toward 

becoming a marketing expert. 
 

You Are Optimistic in Challenging Situations 

 

In online marketing, when things get tricky, you don't run for cover – you 

embrace the chaos with a grin. You're like the eternal optimist, seeing the 
silver lining in every storm cloud. Your upbeat attitude isn't just 

contagious; it's like a virus that inspires your team and followers. 
 

You get that a "we can do this" vibe isn't just good for your mental health 
– it's like the secret sauce for whipping up creative solutions. With your 
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optimism as your trusty sidekick, you charge at challenges like a 
superhero, turning those stumbles into stepping stones on your way to 

marketing greatness.  
 

Whatever happens, you know for a fact you will handle it. 
 

You Have a Growth Mindset 
 

In the wild world of online marketing, you're like the Indiana Jones of 
growth mindsets. You believe you can conquer any digital jungle out 

there. (Cue Indiana Jones music.) 
 

You're all about learning, adapting, and growing non-stop. New ideas, 
feedback, and even the occasional online mishaps are like treasure chests 

to you – opportunities to become a marketing legend. 
 

When others see challenges and failures, you see thrilling adventures on 

your path to success. Your commitment to being a lifelong learner means 
you're always one step ahead in the marketing game.  

 
With your growth mindset, you tackle marketing with curiosity and 

confidence, knowing that you're bound for greatness – just like Indy on 
his quest for ancient artifacts. (Fade music.) 

 

You Know Your Strengths and Weaknesses  

 
Being an online marketer means you’ve got to accomplish a lot of 

different things to make your business grow.  
 

But you know that you can’t do all of those things well.  
 

Let's say you're super at creating catchy social media posts, and your 
memes are legendary. 

 
But here's the thing: You also realize that you're not so great at 

copywriting, so instead of wasting time writing a sales letter that won’t 

convert, you team up with a copywriter. You know they have the magic 
touch when it comes to making sales.  

 
That's your secret sauce: You focus on your strengths and you outsource 

or partner on your weaknesses. This way, your marketing becomes super 
effective, and you don’t have to spend a lot of time on things that you 

don’t enjoy doing anyway. 
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You Have Emotional Intelligence 

 

You've got this fantastic trio of empathy, self-awareness, and killer people 
skills when it comes to connecting with your audience online. 

 
Let's start with your empathy – You're a champ at putting yourself in your 

audience's shoes, understanding their worries, and connecting with their 
experiences. It's like you're giving them a warm, virtual hug and saying, 

"I totally get you."  
 

By really feeling their needs and wants, you build this awesome bond that 
shows you genuinely care about their happiness and satisfaction. 

 
Because of your self-awareness, you know where you're strong and where 

you might need a bit of a boost. That's crucial for making smart moves. 
It's like saying, "I'm awesome at this, but maybe I should work on that." 

This helps you put your time and energy where it matters most in your 

marketing game. 
 

And your people skills? You're like the smooth talker of the online 
marketing world. You communicate like a pro, listen like a champ, and 

have those deep conversations that really matter. This creates an 
atmosphere of trust and teamwork, making your audience feel super 

special and heard. 
 

You Are Willing to Take Calculated Risks 

 

You get that taking some well-thought-out risks is like the secret 
ingredient for spicing up your marketing game.  

 
You're not jumping into things blindly; you're more like Sherlock Holmes, 

analyzing every opportunity with a magnifying glass. You weigh the pros 
and cons, choosing those opportunities most likely to succeed. 

 
What sets you apart is your courage to step out of your cozy comfort zone 

and try new strategies.  

 
You're not going all crazy, but you're definitely not stuck in your old ways 

either. It's like a fun experiment that keeps your marketing fresh and 
exciting. 

 
Taking smart, calculated risks are your ticket to discovering hidden 

treasures and finding untapped potential in your marketing adventures. 
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You Can Handle Stress 
 
Stress is no match for your resilience in online marketing. You embrace 

pressure as a natural part of the profession and have developed 

strategies to manage it effectively.  
 

Your ability to stay composed under tight deadlines and demanding 
situations ensures that your marketing efforts remain on track. You 

understand that stress can be a catalyst for creativity and problem-
solving.  

 
With a cool and collected demeanor, you turn stress into a source of 

motivation and excellence. Just remember to breathe deeply, smile, and 
keep going. 

 

You Are Open-Minded  

 
Whenever I hear the phrase ‘open-minded,’ I always think of someone 

unzipping the top of their head, flipping it open and letting new thoughts 
and ideas pour in.  

 
Open-mindedness is your compass in online marketing. You approach new 

ideas, trends, and perspectives with curiosity and receptivity. Your 

willingness to explore diverse viewpoints and adapt to change keeps your 
marketing strategies fresh and relevant.  

 
You understand that the digital landscape is ever evolving, and being 

open-minded allows you to stay ahead of the curve.  
 

Your receptiveness to feedback and innovation fosters an inclusive and 
progressive marketing environment that thrives on creativity and 

continuous improvement. 
 

You’re Great at Solving Problems 

 

Problem-solving is your forte in online marketing. You approach 
challenges as puzzles waiting to be solved. Your ability to analyze the 

situation and be creative and resourceful in your solutions ensures that no 
issue is insurmountable for you.  

 

You use these three steps to solve your problems, removing emotions 
from the mix and focusing on the facts.  
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 Identify and Define the Problem: Write it down, ask questions and 

get to the heart of it. 

 Analyze and Gather Information: What have others done in this 

situation? How is this situation different? 

 Generate and Evaluate Solutions: What are the possible solutions 

and which one is best? 

Whether it's optimizing a campaign, resolving technical glitches, or 

addressing customer concerns, you tackle problems methodically and 
effectively.  

 
Your ability to find innovative solutions ensures that your marketing 

efforts are not only successful but also adaptable to the ever-changing 
digital landscape.  

 
With problem-solving prowess, you navigate the complexities of online 

marketing with confidence and finesse. 
 

You Are Beautiful 
 

I’m not talking about face symmetry, youth, muscles or curves. Beauty 

goes far beyond physical appearance. It resides in your character, your 
actions, and the positive impact you can have on others. It's about the 

kindness, compassion, and empathy you bring to the world. 
 

Through the power of the internet, you touch countless lives, uplift spirits, 
and offer solutions to those in need. Your ability to connect with people 

and help them navigate life's challenges is a remarkable gift. 
 

In this vast digital landscape, you are a beacon of hope, a source of 
inspiration, and a catalyst for positive change. Your potential to make the 

world a better place is boundless, and your actions reverberate through 
the lives you touch. 

 
So, whenever you doubt your own beauty or worth, remember that your 

true beauty shines in the way you enrich the lives of others. You are a 

force for good, and that, my friend, is a beauty that transcends time and 
space. You are truly beautiful, inside and out. 

 

You Are Loved 

 
Regardless of your personal beliefs, there's a profound truth: you are 

cherished. In recent decades, advancements in life-saving and life-
reviving techniques have allowed countless individuals to share their 

remarkable stories of returning from the brink of death. A common thread 
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weaving through these experiences is the overwhelming sense of love 
they encountered during those moments. 

 
Call it a higher power, the universe, or whatever makes sense to you, but 

there's no denying it – you are loved, completely and unconditionally, 
exactly as you are. This love is vast, immeasurable, and incredibly 

powerful. When you truly grasp this, it can give you the strength and 
confidence to chase your dreams with unwavering determination. 

 
So, always keep in mind that you are not alone. You are connected to an 

immense, universal love that supports and empowers you. In times of 
doubt or difficulty, remember this eternal truth: You. Are. Loved. 

 

You Are Enough 

 
I want you to know something important: You are absolutely enough, just 

the way you are. You don't have to constantly strive for some ideal or 

measure up to anyone else's standards. Your quirks, experiences and 
strengths all make you the incredible person you are. 

 
I know we live in a world where it often feels like we need validation from 

others, but your worth doesn't depend on what anyone else thinks. It's 
already there, deep within you, just waiting to be recognized. 

 
We all have our quirks, make mistakes, and face challenges – that's part 

of being human. Instead of dwelling on your flaws, you learn from your 
experiences and let them enrich your life. 

 
You deserve love, respect, and happiness simply because you're you. 

Always remember this: You are enough, and your uniqueness is a gift that 
makes our world a better place. 

 

You Pay Attention to Detail 
 
You know it's often the small stuff that makes the big difference in our 

marketing world – like nailing that perfect email subject line, getting 

those ad targets just right, or making sure every piece of content looks 
spot-on. Your careful eye for detail ensures that every part of your 

marketing strategy shines and works like a charm. 
 

You think of yourself as a detective, spotting clues before they turn into 
problems, or an artist, adding those final, perfect touches to your work. 

When you focus on these small details, it makes your brand look super 
professional and really connects with your audience. 
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And while you know that the details matter a lot, you also don't beat 
yourself up when you make a typo, ship a product that's missing a 

module or forget to promptly reply to an email. While you get many of the 
details right, you also don't fall into the trap of becoming a paralyzed 

perfectionist, either.  
 

It's a balancing act that you've mastered brilliantly in your online 
endeavors.    

 

You Gain Strong Organizational Skills 

 
You've got this knack for keeping everything in check within your online 

business. 
 

You know that dealing with lots of campaigns, content schedules, and 
numbers needs some serious structure and efficiency. But you've got it 

covered. You sort out what's most important, set up smooth processes, 

and track every step like a pro. 
 

This way of doing things not only helps you get more done but also makes 
sure your marketing plans match up with your big-picture goals. You're 

like the conductor of a complex marketing orchestra, making sure 
everything hits the right notes and gets the job done. 

 

You Are Resourceful 
 
You're a pro at making the absolute most out of the tools, budgets, and 

talent that you have.  
 

It's like you can turn pennies into dollars in the marketing world. And 
when things get a bit tight, you're the one who finds these amazing, 

creative solutions that not only save the day but also get fantastic results. 
 

You're like a marketing MacGyver (1980’s television dude who could build 
an atomic bomb out of things found in your garage) always ready to 

adapt and improvise no matter what comes your way.  

 
Even when things get tough, your strategies stay effective. It's like you 

see constraints as opportunities to shine. 
 

Whether you're rocking with limited resources or turning challenges into 
stepping stones, your resourceful mindset is what keeps you at the top of 

your game in the ever-changing digital marketing world. 
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You Empower Others 

 

In the collaborative world of online marketing, you empower others to 
shine. You recognize that a successful team – whether they might be 

outsourcers, partners, influencers or affiliates - is greater than the sum of 
its parts.  

 
Your leadership style fosters trust and encourages team members to take 

initiative and showcase their strengths. You provide guidance and 
support, allowing your colleagues to grow and contribute meaningfully to 

the collective effort.  
 

By empowering others, you create a harmonious and productive work 
environment that fuels creativity and innovation. 

 

You Seek Help and Advice 

 
Be you ever so humble, your humility is your strength in online 

marketing. You understand that no one has all the answers. When faced 
with challenges or uncertainties, you actively seek help and advice from 

peers, mentors, or experts in the field.  

 
Asking for help is super important when you're starting your online 

business because it can save you time and energy. Instead of trying to 
figure everything out on your own, you can learn from others who've 

been there and done that. 
 

Different people have different skills and knowledge. When you ask for 
help, you tap into a treasure trove of expertise. This can make your 

business stronger because you can get advice on things like marketing, 
website design, or finances. 

 
Your willingness to learn from others ensures that you continually expand 

your knowledge and skill set. It also strengthens your network, 
connecting you with valuable resources and insights.  

 

You make a commitment to seeking guidance that positions you as a 
marketer who values growth and collaboration. 

 

You Network and Build Relationships 

 
Networking is your cornerstone in online marketing. You understand the 

power of relationships in a connected world. You actively engage with 
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peers, industry professionals, and potential collaborators, first seeking to 
offer assistance well before asking for help. 

 
Your ability to build authentic connections opens doors to partnerships, 

insights, and opportunities. You nurture these relationships, fostering a 
community that supports your growth and shares your passion for 

marketing. It’s not all about you and what you can get from others, but 
rather it’s building real relationships of mutual respect that last well into 

the future. 
 

By networking strategically, you position yourself as a marketer who 
thrives on collaboration and continually expands your horizons. 

 

You Have a Purpose Beyond Personal Gain 

 
In the world of online marketing, your mission goes beyond just achieving 

personal success. You understand that what you do doesn't just affect 

your own life but also has an impact on your audience and the larger 
community. 

 
Whether it's by sharing helpful content, supporting important social 

causes, or promoting ethical business practices, your marketing efforts 
are guided by a sense of purpose. This approach really connects with your 

audience because they can see that you're not just in it for the money. 
 

You align your marketing with your own values and the causes that 
matter to you, which creates a brand that stands for something 

meaningful beyond just making a profit. Your purpose-driven marketing 
doesn't just build customer loyalty; it also contributes to making the 

digital world a better place. 
 

You’re Smarter Than You Think 

 

It may surprise you to realize that you've got a treasure trove of 
knowledge and insights tucked away. While there are moments when you 

might doubt yourself, the fact is that you are far smarter than you realize. 

 
Think about it – all those experiences you've had, the times you've 

succeeded, and yes, even those moments when things didn't go as 
planned – they've all contributed to your wealth of expertise. You've got 

this incredible toolkit of wisdom that you might not always give yourself 
credit for. 
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When challenges come your way, you’ll see them as opportunities to let 
your intelligence shine. You've got the skills, the knowledge, and the 

determination to tackle any marketing task that comes your way. 
 

Your confidence in your own abilities is building, empowering you to 
conquer whatever the marketing world throws at you. So, stand tall and 

take on those challenges – you've got this. 
 

You Don't Have to Invent Anything 

 

When it comes to online marketing, being original is awesome but you 
don't have to start from scratch every time. 

 
You understand that sometimes it's super powerful to take what already 

works and put your own spin on it. You’re seeing how others have 
obtained success and then following in their footsteps, adding your own 

secret ingredients to make it even better. 

 
By doing this, you save a bunch of time and money, and you still get 

amazing results. This way, you get things done efficiently and you stay 
flexible and quick in the fast-changing digital world. You prove that 

innovation isn't just about inventing new stuff – it's also about making 
what's already out there work even better for you.  

 

You Think Before You Leap  

 
It’s easy to leap off a tall building if you don’t think about it. As you pass 

by the 10th floor someone shouts out the window to you, “How’s it going?” 
You can say, “Fine, so far.” 

 
In online marketing you're not just jumping into things; you're taking the 

time to think things through. 
 

You're carefully checking out opportunities and thinking about the 
possible bumps in the road. Your decisions aren't made on a whim; 

they're based on good old research and a solid game plan. This way, 

every move you make is intentional, and you're setting yourself up for 
long-lasting success. 

 
You know that in the fast-paced world of online business, a rushed 

decision can lead to some serious roadblocks. So, you're all about 
gathering advice from mentors, digging into data, and thinking about how 

your choices today will affect your business down the line. 
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You Make Tough Decisions 

 

Do you promote this product or that product? Do you advertise on this 
channel or that channel?  

 
Tough decisions are like part of the deal, but you've got this. Making 

those hard choices is what keeps your business flexible and ready for 
anything. Whether it's changing strategies, moving resources around, or 

dealing with tricky situations, your ability to decide makes a big 
difference. 

 
You're not one to put things off or get stuck thinking forever. Nope, you're 

all about making timely decisions. That means you don't let 
procrastination or overthinking slow you down. 

 
You’ve got the courage to face problems head-on and be quick on your 

feet when things change. Remember, a bad decision is nearly always 

better than no decision at all. No decision at all means you’re stagnant, 
not moving forward and most likely losing ground. But a bad decision 

teaches you what the right decision is so that you can make a course 
correction and move forward quickly.   

 

You Invest in Self-Improvement 

 
You've got this fantastic drive for always getting better. It's like you're on 

a constant quest to improve yourself. 
 

You invest your time in learning new stuff and getting better at what you 
do. You keep an eye on what's going on in your industry and the latest 

tech trends. And you know what?  
 

This dedication to personal growth not only keeps you ahead of the game 
but also sparks your creativity. It's like your secret sauce for staying 

innovative. 
 

But here's the cool part – it's not just about you. Your commitment to 

self-improvement sets a shining example for your team. It makes your 
business super adaptable and strong. 

 
You're not afraid to ask for help or advice, either. You know that learning 

from others can speed up your growth. You see self-improvement as this 
never-ending adventure, where every lesson and experience adds to your 

skills and your business's success. 
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You Are Creative 

 

In the online business world, you're known for your super creative ideas 
and out of the box thinking. 

 
You sprinkle innovation into everything you do – from your products and 

marketing to solving problems. This creative touch is what makes you 
stand out. It's like a magnet for customers, and it keeps them coming 

back for more. They love what you do because it's not the same old stuff 
– it's fresh and exciting. 

 
Whether you're crafting cool content, coming up with unique solutions, or 

dreaming up new strategies, your creativity is a turbo boost for your 
business. It keeps things evolving and makes sure you stay ahead of the 

game.  
 

You Inspire and Motivate Others 

 

In the world of online business, you're the one with the spark. Your 
passion and drive are like a superpower, and they're not just for you – 

they inspire everyone around you. 

 
Your excitement is contagious energy, pushing your team and customers 

to get moving and take action. You're not just a leader; you're a leader 
with a clear mission and strong beliefs. It's like you're all about creating 

this sense of purpose that drives your business forward. 
 

And guess what? Your ability to inspire and motivate doesn't just stop at 
your team; it spreads out to create this amazing and lively community 

around your brand. It's like you're the heart of a dynamic and engaged 
group of people who are all in it together. 

 
So, keep that passion and drive alive, my friend. You're not just building a 

business; you're building a whole community of motivated folks. 
 

You Love What You Do 

 

Think of passion as the driving force behind everything you do. It's the 

spark that makes your business journey exciting and enjoyable. When 
you're passionate about your work, it's not just a job; it's something you 

truly love and believe in. 
 

Passion fuels your creativity, which is crucial in the online world. It helps 
you come up with fresh ideas, unique solutions, and innovative ways to 
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stand out. Plus, it keeps you motivated even when things get tough, 
because you're doing what you genuinely enjoy. 

 
When you're passionate, you don't give up easily. Challenges become 

opportunities to learn and grow, and setbacks are just temporary 
roadblocks on your path to success. 

 
Your enthusiasm also plays a significant role in building resilience. It helps 

you bounce back from failures and setbacks because you're driven by 
your love for what you do. You know that every challenge is a chance to 

improve and get better. 
 

But here's the best part: your passion isn't just something you feel 
internally. It shines through in your work, and your customers can sense 

it. They see your dedication, and it builds trust and loyalty. People want 

to be a part of something that's fueled by genuine commitment, not just a 
business looking to make a profit. 

 
By loving what you do, you're not only making your own journey fulfilling 

and rewarding, but you're also creating a positive and inspiring 
experience for your customers. It's a win-win situation, and your passion 

is the secret ingredient that makes it all possible. 
 

You Get Help from a Virtual Assistant 
 

Running an online business can sometimes feel like juggling a bunch of 
balls at once. But you're no stranger to being smart about it. You've 

brought in a virtual assistant, your trusty sidekick, to handle some of the 
tasks that used to pile up on your plate. 

 
Now, your virtual assistant is like a magician behind the scenes, making 

things run like clockwork. They're like your personal administrative 

wizard, managing your emails, scheduling appointments, and keeping 
communications streamlined. 

 
Remember those days when you were buried under a mountain of emails, 

trying to set up meetings and keep track of everything? Well, those days 
are gone. Your virtual assistant takes care of all that, giving you back the 

precious gift of time. 
 

With all these administrative tasks off your plate, you can put your focus 
where it really matters – on the big picture. You're like the captain of a 

ship, charting the course and steering your business toward success, 
while your virtual assistant manages the day-to-day operations. 
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This wise move of yours not only keeps your business running smoothly 
but also helps keep those stress levels in check. It's like having a reliable 

partner in crime, someone you can count on to ensure your business 
thrives and stays responsive to your customers' needs. 

 
Cheers to you for being savvy and recognizing that getting a little help 

can go a long way in making your online business journey more 
manageable and successful. 

 

You Use Influencers to Extend Your Reach 

 
You know that influencers hold some serious sway, and you've figured out 

just how to tap into that power. You're like a master strategist, carefully 
choosing influencers whose values and vibes perfectly match your brand. 

When you team up with these influencers, you're combining your powers. 
Their authenticity and wide reach become your secret weapon. Your 

brand's visibility goes through the roof, and people start recognizing you 

as the real deal. 
 

What's even cooler is that these influencer partnerships create a buzz 
that's hard to ignore. They bring in exactly the kind of people who are 

interested in what you're offering, and that means more sales and more 
folks who love your brand. 

But here's the thing, you're not just stopping there. You know that 
influencer marketing is like a constantly shifting puzzle, so you keep your 

radar on. You're always on the lookout for new trends and potential 
partnerships. It's like staying one step ahead in a fast-paced game, 

ensuring that your brand stays right at the top of your industry. 
 

You've got a knack for picking the right collaborators, and it's making a 
huge difference. You don't just dive into partnerships blindly. Before 

shaking hands and making deals, you dig deep and do your homework. 

You know that finding partners who share your values, goals, and ethics 
is like striking gold. It's all about that perfect harmony. Your careful 

approach helps prevent any potential clashes or hiccups down the road. 
 

What's really cool is that your partnerships aren't just for show. They're 
like rocket fuel for your business. The right partners can boost your reach 

and capabilities, fill in gaps in your skillset, and make your online venture 
grow like crazy. 

 
And let's not forget what this all says about you – it's clear you're in this 

for the long haul. You're not just thinking about short-term gains; you're 
all about building something strong and lasting. 
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You Choose Partners Carefully 

 

You've got a knack for picking the right collaborators, and it's making a 
huge difference. You don't just dive into partnerships blindly. Before 

shaking hands and making deals, you dig deep and do your homework. 
 

You know that finding partners who share your values, goals, and ethics 
is like striking gold. It's all about that perfect harmony. Your careful 

approach helps prevent any potential clashes or hiccups down the road. 
 

What's really cool is that your partnerships aren't just for show. They're 
like rocket fuel for your business. The right partners can boost your reach 

and capabilities, fill in gaps in your skillset, and make your online venture 
grow like crazy. 

 
And let's not forget what this all says about you – it's clear you're in this 

for the long haul. You're not just thinking about short-term gains; you're 

all about building something strong and lasting. 
 

You’re Smart About What You Post 

 

You've got this golden rule: "Never post anything you wouldn't want to 
see on a giant billboard with your face on it."  

 
That's some top-tier wisdom right there. You know that your online image 

is like a billboard for the world to see, and you treat it with the utmost 
care. 

 
You're super cautious about everything you post, comment, or share 

because you get how the digital world works.  
 

Once something's out there, it's out there – no take-backsies. Your 
mindfulness ensures that everything you put online matches your brand's 

values and keeps things looking professional. 
 

What's even better is that you're all about transparency and authenticity. 

You know that people appreciate the real deal, and that's exactly what 
you give them. This approach helps you connect with your audience and 

build trust – two things that are worth their weight in gold in the online 
world. 

 
Keep up the fantastic work in curating your online presence. You're 

protecting your reputation and winning over customers and stakeholders 
left and right. 
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You Reward Your Best Customers 

 

In your online business journey, customers are the stars of the show. You 
realize their loyalty is like the golden ticket to success. To honor this, you 

go the extra mile to create fantastic loyalty programs that keep them 
coming back for more. These programs aren't just about discounts; 

they're a way to say "thank you" for their ongoing support. 
 

When your loyal customers receive those special perks and personalized 
experiences, it's like giving them backstage passes to an exclusive 

concert. They feel valued, appreciated, and, most importantly, connected 
to your brand. 

 
The magic happens when they share their positive experiences with 

friends and family. It's like a ripple effect, with their enthusiastic referrals 
bringing in new customers. These referrals are already warmed up to your 

business, making them more likely to become loyal customers 

themselves. 
 

In this grand show of customer appreciation, you're not just building a 
customer base; you're creating a community of brand advocates. These 

advocates spread the word, boost your reputation, and drive substantial 
growth. 

 
Your commitment to rewarding and cherishing your best customers 

ensures not only their long-term loyalty but also the long-term success of 
your online business. It's like having a loyal fan club that keeps growing, 

making your business shine brighter every day. 
 

You Believe in Yourself 
 

When it comes to running an online business, having unshakable self-
belief is the cornerstone of your journey. You rely on your abilities and 

your vision even when things seem uncertain. Your self-confidence serves 
as the driving force behind your determination, empowering you to 

persevere through any obstacles that come your way. 

 
You're acutely aware of the detrimental effects of self-doubt, so you 

actively nurture a positive mindset. This unwavering belief in yourself 
doesn't just benefit you; it also attracts like-minded collaborators and 

customers who are drawn to your enthusiasm and confidence.  
 

Your self-assuredness acts as a magnet, propelling your online business 
towards unprecedented success, far exceeding your initial expectations. 

Your dreams are indeed valid and well within your grasp. 
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You Embrace Change 

 

Change is a constant companion in the world of online business, and you 
not only accept it but welcome it with open arms. Your ability to adapt 

swiftly to shifts in technology, market trends, and customer preferences 
sets you apart. It's this agility that keeps your business on a trajectory of 

continuous growth, always staying one step ahead of the curve. 
 

You don't see challenges as roadblocks; instead, they are opportunities 
for innovation and progress. This mindset ensures that your online 

venture remains competitive and stays relevant to your audience. Your 
willingness to embrace change and evolve defines you as a dynamic 

entrepreneur, adept at navigating the ever-changing landscape of the 
digital world. 

 
Remember, in this ever-shifting environment, adaptation and flexibility 

are your best allies. Dreams may evolve, and being open to change can 

unveil even greater opportunities on your path to success. 
 

You Build a Support Network 

 

Building a supportive network is important on your marketing journey to 
success. Surround yourself with friends, family, and mentors who offer 

guidance and encouragement, just like you do. Cultivate these 
relationships with people who can provide valuable insights and advice. 

 
Your network becomes your go-to source for overcoming challenges and 

seizing opportunities. You understand that entrepreneurship can 
sometimes feel isolating, but your support network ensures you're never 

alone. These connections offer fresh perspectives and resources that 
enhance your business's resilience and growth potential.  

 
By fostering a robust support network, you're equipping yourself with a 

safety net of knowledge and camaraderie, ensuring the long-term success 
of your online business. You're on the right track. 

 

You Tell Great Stories 

 

Humans are naturally drawn to stories. Just think about the countless TV 
shows, movies, and books we enjoy. Interestingly, even people who 

might not pay attention to a typical marketing message are often 
captivated by a story. They'll read or watch it till the end and might even 

take action based on that story. 
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Stories are appealing because they're relatable and easy to remember. 
When you share your brand's story or explain how your product came to 

be, it humanizes your business, making it more authentic. This helps 
customers understand what your brand stands for and creates trust and 

loyalty. 
 

Furthermore, stories can stir emotions, making your audience more 
engaged. It's not just about selling; it's about creating an experience. So, 

in the world of online marketing, storytelling allows you to connect, 
engage, and make a lasting impression on your customers. 

 

You Build with an Exit Strategy 

 

When you're building your online business, it's smart to think ahead and 
have an exit strategy in mind. This means considering what you'll do 

when it's time to move on from your business. It might sound surprising, 
but having an exit plan can actually help your business thrive. 

Here's why it's important: 
 

Long-Term Goals: Thinking about how you'll eventually exit your business 
forces you to set long-term goals. These goals can guide your decisions 

and keep you on track. 
Business Value: An exit strategy can increase the overall value of your 

business. Potential buyers or investors like to see that a business has a 
clear plan for the future. 

 
Flexibility: Having an exit strategy doesn't mean you're rushing to sell 

your business. It means you're prepared for whatever the future holds, 

whether it's selling, passing it on to someone else, or simply enjoying the 
fruits of your labor. 

 
Smooth Transition: If you ever decide to sell or hand over your business, 

having an exit plan ensures a smoother transition. This can be less 
stressful for you and the new owner. 

 
So, even though you might be just starting, it's a wise move to think 

about your exit strategy now. You never know when you might want to 
sell your business to retire or start something else.  

 

You Give Credit to Others 

 
You are part of this fantastic online community in your niche, and just like 

in any community, there are these awesome folks doing incredible work, 
sharing brilliant ideas, and helping others shine. Everyone, including you 

and me, loves some recognition for the great stuff we do.  
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And when you step up and give them the credit they deserve, it's a win-

win. You'll not only make new friends but also earn the respect and love 
from others in the community. Plus, it shows you're all about positivity 

and not just self-promotion. It's like spreading good vibes and building 
great connections all around. 

 
Here's why it matters across the online marketing spectrum: 

Fosters Community: Acknowledging and promoting others' work creates a 
sense of community. It brings people together and encourages them to 

share more. 
 

Motivates and Inspires: When bloggers, social media influencers, or 
others in your niche know that their work is recognized and appreciated, 

they're motivated to keep creating valuable content. 

 
Strengthens Relationships: It builds strong relationships within your 

industry. These relationships can lead to collaborations, partnerships, and 
opportunities you might not have had otherwise. 

 
Reflects Well on You: Being generous with credit shows that you're not 

just in it for yourself; you're part of a supportive community. It boosts 
your reputation as someone who values and uplifts others. 

 
Expands Your Reach: When you share someone else's great work, it often 

reaches their audience too. It can introduce you to a wider, yet relevant, 
audience. 

 
Online marketing is all about networking and connections. By giving credit 

to others for their contributions, you become an integral part of a thriving 

and supportive online marketing community. It's like being the loudest 
cheerleader for the whole team, and it makes the entire community shine 

even brighter. 
 

You’ve Got a Global Perspective 

 

Picture a big, colorful puzzle.  
 

Each piece is unique, with its own shape and color. Now, think of these 
puzzle pieces as people with different ideas, beliefs, and backgrounds. 

When you put them all together, the puzzle becomes beautiful and 
complete. 

 
Online marketing is a bit like that puzzle. Your audience isn't all the 

same; they're like those diverse puzzle pieces. They come from various 
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places, cultures, and experiences. Respecting their ideas and beliefs is 
like valuing each puzzle piece. 

 
By doing this, you: 

 
Connect Better: When you understand and respect your audience's 

perspectives, they'll feel seen and heard. 
 

Build Trust: People are more likely to trust a brand that respects and 
represents their values. 

 
Create Inclusive Content: You can tailor your marketing to be inclusive, 

so everyone can relate to it. 
 

Boost Your Brand: Showing respect and diversity in your marketing can 

set you apart and attract a wider audience. 
 

In a nutshell, diversity is a strength, and respecting people's ideas and 
beliefs is like putting together a beautiful puzzle that everyone can 

appreciate.  
 

It's a win-win for both your audience and your online marketing success. 
 

You Practice Daily Reflection 

 

Every day, set aside a few minutes to think about your online marketing 
efforts. Consider what went really well today – maybe you had a 

successful ad campaign or gained more social media followers. Celebrate 
those wins! 

 
But don't stop there.  

 

Think about what didn't go as planned too.  
 

Did you face any challenges or setbacks? Instead of getting discouraged, 
view them as opportunities to improve. What can you learn from these 

moments? 
 

This daily reflection helps you fine-tune your online marketing strategies. 
You'll start to notice patterns and figure out what works best for your 

business.  
 

Over time, this practice can lead to more effective and successful 
marketing campaigns. 
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You Plan Tomorrow Tonight 
 

You know what's a smart move in online marketing? Planning your 
tomorrow tonight. It's like setting up your game plan in advance for a 

super productive day.  
 

Here's the deal: before you call it a night, take a few minutes to jot down 
what you need to tackle the next day. List your tasks and set your 

priorities straight. 
 

This trick helps you kickstart your day with a clear purpose. You won't be 
wandering around wondering what to do next because you've already got 

your roadmap ready. It's all about efficiency and making the most of your 
time. 

 
So, when you wake up, you're all set to dive into your online marketing 

tasks with a focused mindset. Planning tomorrow tonight is like giving 

your future self a head start for success. 
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